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New Year’s Eve, 1938 
UARD MOUNT takes place to- 
night. As the nation’s tickers 
record midnight Sentry 1939 re- 
lieves Sentry 1938 and starts on 
his 12-month beat. And “Happy 
New Year” will become the order 
of the night. The conductor has 
had it set to music and will prac- 
tice it on his columnar piano so 
as to be set to help make the 
welkin ring. On the stroke of 12, 
I expect to pull the whistle cord 
on the Super Chief, headed for 
Los Angeles. I’m going to make 
my threatened invasion of the 
West Coast a reality—lI hope. 


* * * 


SENTRY 1938 will go back to 
his barracks with musket trailing, 
for the year for which he is re- 
sponsible hasn’t been so hot—in 
fact, it was somewhat of a head- 
ache and America is cheered be- 
cause of the termination of the 
contract, especially the automo- 
bile industry which has been lick- 
ing its wounds, finding relief in 
the last three months when the 
new models came along. 

Sales of the new stuff in that 
period totaled nearly 1,000,000 
units and cut down at least 5 per- 
cent of the anticipated losses on 
the 1938 models. Instead of more 
than 50 percent the fall pickup 
leaves us only 47 percent below 
the previous year. So the wise- 
acre, Alfred Reeves, pilot of the 
Automobile Manufacturers Assn., 
after first trying the tea-leaf- 
teacup combination and winding 
up with a bit of crystal gazing, 
Says the final figures are going to 
show 1938 production at 2,635,000 
units. 

*x Eg * 

FOLLOWING the old Spanish 
custom of becoming retrospective, 
the conductor looks back over 
pw months. The log book shows 
that a year ago this time we were 
feeling the beginning of the tail- 
spin that led us into the reces- 
sion (slang for depression). The 
sales barometer went down 
alarmingly and unfortunately it’s 
Proved to be a true prophet. The 
Industry whistled to keep up its 
Courage and it muddled along 
through the summer months some- 
jhow. Luckily labor was com- 
jParatively quiet. A few outbursts 
. (Continued on Page 15, Col. 1) 
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Production in Dee. 
Reaches 18-Month 
High of 404,413 


1939 Total of 3,500,000 
Cars, Trucks Seen 
By Industry 








By Pete Wemhoff 


Associate Editor 


DETROIT. — Production of 
1,011,509 units in the final 
quarter, a near-record, brought 
1938’s total car and truck out- 
put to 2,678,499 units, a final 


tabulation of Automotive News 
estimates revealed this week. 


The year’s final week produc- 
tion is estimated at 75,587 units, 
a decrease from the 89,977 ve- 
hicles turned out in the previous 
week but almost double the 44,- 
995 units assembled in the cor- 
responding period of last year. 
This week’s output raised De- 
cember’s total to 404,413 units, a 
new 18-month high, which com- 
pares with 390,350 assembled in 
November of this year and only 
346,886 in December, 1937. 

While the 1938 output of 2,678,- 
499 units represents a 45 percent 
decline from the 5,016,565 ve- 
hicles turned out in 1937—which, 
incidentally, was the automo- 
tive industry’s second - ranking 
year—the year’s total nevertheless 
outstripped 1931, 1932 and 1933 
and approximated the industry’s 
production of 1934. 

Retail car and truck sales dur- 
ing 1938 also will pass the 2,000,- 
000 mark, the actual total being 
estimated at 2,217,119 units. This 
figure contains an estimated total 
of 218,000 cars and trucks for No- 

(Continued on Page 13, Col. 3) 











By William Ullman 
Washington Correspondent 
WASHINGTON. — Although al- 
ways loath to prophesy, because of 
the many factors which can upset 
all apparently logical calculations, 
Washington economists, neverthe- 
less, are definitely optimistic re- 
garding the outlook for business 
and industry during 1939, on the 
basis of the remarkably sustained 
recovery written into the record 
books of the past ten months. 


The old year has closed on quite 
a different note than that upon 


Changes Made 
In Wis. Dealer 
Licensing Law 





MADISON WIS. — The state 
banking commission has adopted 
amendments to the rules and reg- 
ulations governing licensees under 
Section 218.01 of the Wisconsin 
statutes, effective Jan. 2, as fol- 
lows: 

Rule 5(f) is amended to read as follows: 
“No dealer shall include any charge in the 
sale of a motor vehicle on a time sales 
plan in addition to the charge contained 
in the published rate chart governing such 
sale and on file with the Commission, ex- 
cept for an actual service rendered. Such 
service must be in addition to all services 
contemplated in the financing agreement 
and may not include such services as ar- 
ranging for or general servicing of, or en- 
dorsing or guaranteeing a retail install- 
ment contract. The exact true nature of 
the extra service rendered for which a 
charge is made and the amount of such 
charges must be clearly and definitely 
stated.” 

Rule 5(g) is amended to read as follows: 
“Dealer Participation is defined as that 


(Continued on Page 5, Col. 3) 


Dealers Warned to Supply 


Data in Withrow Inquiry 


By Bethune Jones 
Staff Correspondent 

NEW YORK.—Failure to supply 
information sought by the With- 
row investigation questionnaire 
might leave automobile dealers 
liable to $1,000 minimum fines, the 
Brooklyn & Long Island Automo- 
bile Dealers Assn. has been advised 
by its counsel. 

“Some dealers, we understand, 
object to answering the question- 
naire,” an association members 
bulletin states, “because they are 
opposed to further interference of 
government in business; some be- 
cause they fear their answers will 
not be kept confidential; a few be- 
cause they really have little com- 
plaint to make, and, according to 
rumor, there may be some who 
fear a comparison of the financial 
questionnaire with income tax re- 
ports.” 


The association’s counsel, after 


reviewing Sections 6, 9 and 10 of 


'the act, creating the federal trade 
| commission, offered this opinion as 


to whether questionnaire compli- 
ance is compulsory: 

“My conclusion would be that 
the FTC has the right to require 
your members to supply the in- 
formation requested in the form 
of a questionnaire submitted un- 
der Public Resolution No. 87 and 
that the questionnaire should be 
promptly filled out and returned 
to the commission. While failure 
to do so will not subject them to 
the per diem penalty, it may sub- 
ject them to prosecution under 
Section 10 for failure to answer a 
lawful inquiry of the commission. 
The law prescribes that conviction 
for such offense shall be punish- 
able by a fine of not less than 
$1,000. 

“Regardless of whether or not 
the commission has the power to 
require this information to be fur- 
nished, I should think that the 
| Gealers would, as a matter of pol- 
icy, be ready to give the informa- 





(Continued on Page 5, Col. 1) 


‘39 Looks Very Bright 
From Capitol Hill 


tion as I read the questionnaires, 
and particularly the one on manu- | 





which it opened; and the new year 
begins with prospects which are 
encouragingly bright in almost 
every phase of business and indus- 
trial enterprise. 

It is noteworthy that observers 
are prepared to scan the economic 
signs and signals closer than ever 
during the coming year, for 1939 
marks the tenth anniversary of the 
bursting of the speculative bubble 
in October, 1929. The stock market 
debacle at that time started a 
spiral of depression and unemploy- 
ment, the effects of which are still 
plainly visible on every hand. 

However, 10 years after the be- 
ginning of the year which was to 
produce that catastrophic event, 
the country’s economic structure is 
on a sounder basis and, domesti- 
cally at least, the situation is far 
less disquieting, even though the 
national debt and taxes both are 
far higher. The reason is, of 
course, that the 1929 situation 
could lead only to disaster; that 
of 1939 appears to open a way to 
a less spectacular, but more per- 
manent, prosperity. 

The year 1938 closed satisfac- 
torily in most lines of business and 
industry. All along the line, in 
scores of different businesses and 

(Continued on Page 2, Col. 1) 


Bishop Named 
Graham General 
Sales Manager 





DETROIT.—Fred E. Bishop, well 
known automobile man of Pitts- 
burgh, has been appointed general 
sales manager of the Graham- 
Paige Motors Corp., it was an- 
nounced here Friday by Robert C. 
Graham, executive vice-president. 

Bishop was general manager of 
the Packard Berk Co., Packard dis- 
tributors in Pittsburgh. He will 
assume his new duties at Graham 
Jan. 1 succeeding Walter F. 
Wright. 

Bishop’s connection with Graham 
is not his first association with the 
company. In 1933 the Graham 
franchise was added by his com- 
pany in Pittsburgh, and retained 
until the introduction of the Pack- 
ard Six. During this period he be- 
came familiar with the Graham 
product, company policies, and 
owner satisfaction. 





Hupp Plans Stock Issue; 
Davis Estimates Capital 
DETROIT.—S. L. Davis, presi- 

dent of Hupp Motor Car Corp., 

announced this week that the cor- 
poration has filed with the Securi- 
ties Exchange Commission a reg- 

istration statement covering 351,- 

714 shares of common stock. 

F. S. Yantis & Co., Chicago, will 
be managers of an underwriting 
group to sell these shares as agents 
for the corporation. Associated 
with Yantis will be Scott McIntyre 

(Continued on Page 14, Col. 3) 


Dealer Relations 
Improvement Hits 


New High in 1938 


Sales Recovery Shown in 
Last Quarter Expected 
To Continue in °39 


By William C. Callahan 
Managing Editor 


DETROIT.—Closing its 
books on 1938 with a sigh of 
relief, the automotive in- 
dustry turns its face to a 
brighter prospect for 1939. 


Sales which showed strong re- 
vival during the closing months 
of the year just ending are still 
being maintained at seasonal rate; 
stocks are lower than on any 
Jan. 1 for years; used car move- 
ment is slowing somewhat with 
the advent of winter weather in 
northern states, but inventories of 
used cars, while higher than they 
should be, have not reached an 
acute stage of accumulation. 

All these factors point definitely 
to a well-sustained production rate 
during the coming months with 
normal seasonal shading off, prob- 
ably in February as field stocks 
are built up among dealers. There 
seems every reason now to an- 
ticipate a good upturn in the 
spring and, if used car inventories 
are kept in line, dealers and 
manufacturers alike should be 
able to look forward to a profit- 
able operation probably compar- 
able to 1936. 

Production during the year just 
ended reached an estimated total 
of between 2,650,000 and 2,700,000 
units. Estimates of output for the 
coming year place the total at 25 
to 30 percent above 1938, which 
would mean a production of some 
3,330,000 to 3,500,000 cars and 
trucks. Any figure above the 3,- 
000,000 mark may be reasonably 
considered a normal year. 

According to estimates by the 
Automobile Manufacturers Assn., 
production in 1938 was 47 per- 
cent below the total for 1937. But 
even at that, from a dollars d 
cents standpoint, the industry Fa 

(Continued on Page 3, Col. 1) 








The Top Ten 
PASSENGER CARS 
First Ten in Registrations as 
Reported in AN Today: 


1938 
Pos. 


1937 
Pos. 


707,653— 2 
730,647— 1 
433,164— 3 
185,736— 7 
240,962— 4 
Pont. 199,542— 5 
Olds. 176,314— 6 
Packard 89,071— 8 
9— 38,760 Chrys. 84,389—10 
10— 36,123 Stude. 65,670—13 


Total All Makes 
1,614,370 3,258,460 


For complete’ standings of 
makes, see Page 13 this issue. 


Make 


Chev. 
Ford 
Plym. 
Buick 
Dodge 


1—400,331 
2—317,572 
3—243,835 


4—143,087 
5— 85,004 
6— 81,961 
7— 75,576 
8— 43,818 


all 
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1939 to Be Exceedingly Bright, Economists Believe 











Business Tone as 1938 Ends 
Buoys Hopes for New Year 


(Continued from Page 1) 

industries, the upward trend which| been a dominant factor in revers- 
began toward the middle of the|ing the national economic trend 
year became even more pronounced | and sending the curve upward. 

in the closing months, and Wash- The belief is strong here that 
ington observers see no reason to|the automotive industry not only 
believe that this trend will sud-| will continue to lead the proces- 
denly be choked off. Rather, they|sion but that it also can count 
are convinced it will continue—|upon reaping definitely good _ re- 
perhaps not making so rapid a|sults because of this leadership. 
rise from this point forward, but,| One finds estimates of the prob- 
nevertheless, keeping on until the| able increase in automobile pro- 
















AT RECEPTION, given by John B. Woodward, Inc., and the Cleveland Plain 
Dealer to introduce new Detroit representatives and as a farewell party to 
Ben Etter and W. H. Mason who will man the New York Times’ new Detroit 
office. Among those present Wednesday afternoon at the reception in the Recess 
Club, Detroit, were, left to right, Harry Smith, automotive editor of the Plain 
Dealer; M. E. Coyle, Chevrolet general manager; Harry Malloy, automotive 
advertising manager of Plain Dealer; Ben Etter, N. Y. Times’ Detroit office, 





level of activity reaches that of, 


say, three years ago. 


As in so many years in the past, 
the automotive industry took the 
recovery lead in 1938, and the ini- 
tiative and enterprise in this field 
acknowledged to have 


is widely 


Buick Production, 
Sales Set Record 
In Fourth Quarter 


FLINT.—Buick achieved an all- 
in the fourth 
quarter of 1938 and likewise pro- 
duced more cars than in any cor- 
responding period in the history of 


time sales record 


the company. 


Figures released Friday by Har- 
low H. Curtice, general manager, 
showed that, with December retail 
deliveries in the domestic market 
Buick 
dealers sold 58,720 cars in Octo- 
ber, November and December, com- 
in the same 
period last year and 53,091 in 1936, 


estimated at 19,000 units, 


pared with 52,274 


the previous all-time high. 


Curtice pointed out that the sales 
established the 1938 peak, exceed- 
ing those of April, May and June, 
normally the best season, by more 


than 12,000 cars. 


The December estimate of 19,000 
units, based on reported sales of 
more than 12,000 through the first 
20 days of the month, represents 
a gain of 27 percent over last 
year, when December sales totaled 
It brings total domestic 
of Buick cars during 
increase of 
3 percent over 1936 and a decline 
of only 17 percent under last year’s 


14,970. 
deliveries 
1938 to 169,718, an 


retail volume. 


In accomplishing the 1938 sales 
Buick climbed to fourth 


record, 
place in national registrations. 


Curtice expressed optimism over 


the outlook for the new year. In 


a statement to Buick employes, he 


said: 

“We go into the new year with 
production rolling at 
rate than at any time in 10 years, 
and our January-February output 
will be at levels well above the 
usual point for this period. 

“Inventories of both raw and 
fabricated materials are lower 
than at this time a year ago. 
Stocks of both new and used cars 
in the field also are substantially 
under last year and turnover is at 
a much faster pace.” 

With fourth quarter output the 
highest in the history of the com- 
pany, Buick ended the year with 
a world production of 180,163 cars, 
the executive said, a decline of 22.9 
percent under 1937 but approxi- 
mately equal to the 1936 record. 


Ford, Mercury 
Sales Hit 19338 
Mark in Dee. 


DEARBORN. —Sales of Ford 
and Mercury cars and Ford trucks 
in the United States during the 
first 20 days of December reached 
a total of 37,161, it was an- 
nounced this week at offices of the 
Ford Motor Co. 

Exclusive of the new Mercury 
car sales, it was the biggest first 
20-day sale of any month this 


year for Ford units, and exceeds | 
Ford sales in December last year | 
by more than 5,500 for the same | 
and | week 
a president of the Asbestos Wood Co. 
and the Celite Corp. and a director in 
| Several other companies. 


period. Sales of both Ford 
Mercury cars continue to exceed 
production, it was said. 

































a steadier 


duction during the year ranging 
from 30 to 50 percent. 















































There is virtual unanimity in 
the view that new highs are in 
the making in such_ diversified 


fields as petroleum refining, elec- 
tric power output, tobacco prod- 
ucts, and the average hourly earn- 
ings of factory employes. Freight 
loadings rather generally are ex- 
pected to be upped by a moderate 
percentage, and retail trade prob- 
ably will be in considerably larger 
volume than during 1938. 

Conclusion of reciprocal 
pacts with Canada and Great 
Britain, as well as the general 
advancement of Secretary of State 
Cordell Hull’s policies in the field 
of foreign commerce, may be ex- 
pected to be helnful during 1939. 

Labor ‘Settles Down’ 

One of the most hopeful signs 
on the domestic horizon, and one 
which is viewed here as being of 
the very greatest importance, is a 
general “settling down” of the 
labor situation. 

Unless the signs fail—and, of 
course, there never can be an iron- 
clad guarantee on that point— 
there will be no wave of strikes 
during 1939 to handicap business 
and industry. Strikes there will 
be, of course, but certainly there 
is every reason to believe at this 
time that the events of the recent 
past—featured by strikes crippling 
whole industries for weeks, sit- 
downs, and the like—will not be 
repeated. 

The agricultural situation still 
leaves much to be desired, and re- 
mains one of the critical problems 
which the country must face and 
eventually solve. Low prices in re- 
cent months have brought a con- 
sequent decline in cash income 
from farm marketings. There is 
general recognition of the fact that 
continued price declines will very 
seriously affect the whole recovery 
movement, and further legislative 
attempts to bring relief to the 
agricultural community may be ex- 
pected at this session of Con- 
gress. 

On the whole, however, one finds 
that the general domestic economic 
picture at this time is quite favor- 
able—and far more conducive to 
optimism than it was at this time 
twelve months ago. 

Business Men, Too 

However, it is a fact which bears 
emphasis that competent observers 
in Washington take a most serious 
view of the world political outlook. 
And that means that business men 
and industrialists likewise must do 
So, 

The Washington Government is 


trade 


Collins, national advertising manager, 


office, and Harry Malloy, 


Dealer. 


DETROIT.—“Judging from en- 
couraging public response to the 
automobile industry’s 1939 models 
and the velocity of turnover of 
the new cars, optimism tempered 


OTHER ATTENDEES at the John B. 
ception included, left to right, Joe Hartigan, head of media department of 
Campbell-Ewald Co.; Frank Davies, of Woodward’s Detroit office, and B. A. 


Corp., 


becoming increasingly concerned 
over the deterioration of relations 
between the totalitarian states and 
the democracies, and 
over the dynamically revolutionary 
tactics employed by the Rome-Ber- 
lin axis, now dominated from 
Berlin. 

Thus, as the new year gets un- 
der way, one finds favorable fac- 
tors in the ascendancy in the do- 
mestic economic scene, and a very 
large question-mark over the for- 
eign. 

If that very large element of 
doubt could be removed, there 
would be no question that 1939 
would be a year of important eco- 
nomic progress, not alone in this 
country but abroad as well. 


William R. Seigle 
NEW YORK.—William Robbins 
Seigle, 59, chairman of the board and 
research director of Johns—Manville 
died in Rochester, Minn., this 
of pneumonia. Seigle also was 


especially 


with caution is justified in any at- 
tempt at appraisal of prospects,” 
declares K, T. Keller, president of 
the Chrysler Corp. 

“Business is better than we had 
reason to anticipate six months or 
so ago. Demand for new automo- 
biles is currently strong, and it is 
hoped further time will improve 
the outlook and demonstrate that 
present prospects have continuing 
substance. 


“Indications are that production 
of passenger cars and trucks in 
the United States and Canada for 
the year 1938 will come to about 
2,650,000 units. While this is a 
decline of 47 percent from the 1937 
total of 5,016,565 cars and trucks, 
it represents a substantial increase 
as compared with the expectations 


of only a short time ago. There is | 


good reason now to estimate the 
1939 production range between 
3,000,000 and 3,500,000 vehicles,” 
he said. 

“The advance in automobile pro- 


and Sterling Graham, advertising manager of Plain Dealer. 





Woodward-Cleveland Plain Dealer re- 


Cleveland Plain Dealer. 





PRESENT AT RECEPTION given this week by John B. Woodward and the 
Cleveland Plain Dealer were, left to right, M. C. 
Bayard Walker, of Graham, and Don A. Jansen, of Woodward’s Detroit office. 


Borland, of Graham-Paige; 





AMONG THOSE attending the party in the Recess Club, Detroit, this week 
were, left to right, Frank Denny, advertising manager of Cadillac-LaSalle; Ben 
Etter, New York Times’ Detroit office; William H. Mason, of Times’ Detroit 
automotive advertising manager, 


Cleveland Plain 





Caution-Tempered Optimism, 


Keller’s View for New Year 





duction and sales that has already 
taken place primarily reflects two 
things: the increased dollar values 
built into the 1939 cars, and a bet- 
ter business tone. In their design 
and styling, in the safety features 
they include, and in the economy 
of operation which characterizes 
them, the new cars surpass those 
of previous years by a wide mar- 
gin,” Keller declared. 

“Hope for a continuation of the 
recent trend in the automobile busi- 
ness in 1939 derives its chief sup- 
port from the progress made in 
the closing months of the year just 
ending. Dealers’ stocks of cars are 
now lower than they have been at 
this season for some years past. 
There appears to be no serious in- 
ventory problem, and the encour- 
aging rate of production reflects, 
in large measure, the actual move- 


ment of new cars into consumers’ | 


hands.” 


} NPS 


| Anderson Joins Holley 


DETROIT.—David E. Anderson, | 


| formerly chief engineer of Bohn 
| Aluminum and_ Brass Corp., has 
joined the Holley Carburetor Co. as 


research engineer 


Pontiace’s Steady 
Rise Portending 


Strong °39 Sales 


DETROIT.—Deliveries of new 
Pontiacs during the second ten 
days of December continued to in- 
crease, with 5,008 cars compared 
to 4,969 for the first ten days of 
December; 4,840 for the second ten 
days of November, and 3,080 for 
the second ten days of December, 
1937, according to C. P. Simpson, 
Pontiae general sales manager, 

Deliveries of 9,977 for the first 
20 days of December already have 
exceeded the figure of 9,454 for 
the entire month of December a 
year ago, Simpson pointed out. 
“This year our total for the month 
should exceed 14,000,” he said, 
“which will be a 50 percent in- 
crease over last December. 

“Deliveries for December con- 
tinue to run ahead of the corre- 
sponding periods of November, 
which is contrary to general ex- 
perience. Furthermore, deliveries 
for the second 10 days last year 
were below the first 10 days, while 
this year they are slightly above. 

“Stocks of new cars in dealers’ 
hands are only about one-half of 
what they were a year ago, with 
17,773 on hand now compared with 
34,143 on the 20th of December, 
1937. Also, these stocks of new 
cars are increasing at a_ slower 
rate than last year in spite of the 
fact that production is 50 percent 
ahead of last December. 


“The used car picture is almost 
as good, with 7,286 used cars de- 
livered during the second 10 days 
of December compared to 6,212 
during the first 10 days of this 
month and 6,604 in the second 10 
days of November. In the second 
10 days of December last year, 
there were 7,819 used cars deliv- 
ered, which is slightly more than 
the same period this year, but 
that can be explained by the fact 
that used car stocks had become 
dangerously high last year and 
every effort was being made to 
move them, even at a sacrifice of 
price and profit. 

“Last December 20 there were 
39,529 used cars in dealers’ stocks, 
while on December 20 this year 
there were only 27,204, a 50 per- 
cent reduction, which is a highly 
satisfactory condition.” 





Dreystadt Sees 
Big Improvement 


In 1939 Market 


DETROIT.—Developments since 
introduction of new models have 
strengthened the automotive indus- 
try’s opinion that the forthcoming 
year will score a strong improve- 
ment over 1938, Nicholas Drey- 
stadt, general manager of Cadillac- 
LaSalle, announced Friday. 

“There is more inclination to 
raise original sales and production 
estimates than to lower them,” he 
said. “The active fall retail mar- 
ket brought about several increases 
in schedules, yet we will enter the 
new year with dealer stocks lower 
than a year ago. 

“Further, major business indices 
foreshadow a continuation of our 
current upswing. Our own confi- 
dence that 1939 will be one of the 
best Cadillac-LaSalle years has in- 
creased. 

“Unfilled orders at the factory 
lare large. Despite a big bank of 
pre-announcement orders, for some 
time more new car orders were 
| being received daily than we were 
lable to build.” 


Alderman Is Elected 


MERIDEN, Conn.—Louis Alderman, 
| Studebaker and Oldsmobile dealer, has 
| been elected president of the Meriden 
| Automobile Dealers Assn. for 1939. 
| Leon Englehart is vice-president, and 
Elliott LaMontagne, Budd Motors, Inc. 
(Ford), is secretary and treasurer. 

J. Gracey was named to the board 0! 
directors for three years. Other board 
members are James J. Scanlon and 
Englehart 
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30 Percent Upturn Is Predicted for New Year 


Dealer Relations Advances 


Hit New High During 1938 





(Continued from Page 1) 


|} a fair amount of business, with the} been no final action on the 


total valuation of vehicles pro- 
duced being set at $1,616,000,000. 
This included 2,110,000 passenger 
cars valued at $1,283,000,000 and 
§25,000 trucks with a wholesale 
value of $333,000,000. 

In addition to the vehicle pro- 
duction, AMA estimates that 
parts, accessories, service, equip- 
ment and replacements of parts 
and tires accounted for an ad- 
ditional $980,000,000, bringing the 
total to $2,596,000,000. In doing 
this, the industry furnished em- 
ployment to 304,000 workers and 
provided an average weekly pay- 
roll of $8,650,000. 

Contracts Broadened 

In spite of the adversities of 
1938, definite progress was made 
by the industry on two major 
fronts. From a trade angle, per- 
haps the most important has been 
the trend to much broader terms 
written into factory-dealer sales 
agreements. From the car users’ 
standpoint, perhaps the most not- 
able contribution has been the 
sharp reduction in highway fa- 
talities, which dropped 20 percent 
as against a decline in gasoline 
consumption of only 9.5 percent. 

The new dealer relations, how- 
ever, may have considerable 
bearing on operations during the 
coming year. At no time in the 
history of the industry have 
dealers faced a new year with 
such complete freedom in their 
operations as they do_ today. 
There is an almost complete ab- 
sence of factory pressure for sales 
volume, which should result in 
much more stable used car opera- 
tion by dealers generally, if they 
will accept the _ responsibilities 
which their new freedom imposes. 
Territory protection plans have 
been almost universally adopted, 
and the old plan of contract can- 
cellation, with or without cause, 
has been dumped into the discard. 

All these steps have been aimed 
at making the dealer contract a 
more bankable document, and 
turning over to the dealer more 
fully the responsibility for mer- 
chandising, new and used cars and 
service. 

Along these same lines during 
the year was the indictment of 
leading automobile companies and 
their officials at South Bend, Ind., 
on charges of using coercive meth- 
ods in connection with automobile 
financing. Two of these indict- 
ments, those against the Ford Mo- 
tor Co. and the Chrysler Corp., 
were killed later in the year when 
the defendants signed consent de- 
crees agreeing that practices al- 
leged in the indictments would 
not be condoned in the future. 
The third indictment against Gen- 
eral Motors still stands, with the 
corporation having elected to 
stand trial rather than sign the 
consent decree which, among 
other things, would have made it 
necessary for the corporation to 
divest itself of its interests in 
General Motors Acceptance Corp., 
4a wholly-owned subsidiary. 

Decrees Explained 

At the time the consent de- 
trees were entered into by Ford 
and Chrysler, it was made clear 
that the action of the defendants 
in agreeing to refrain from taboo 
practices in the future was in no 
sense an admission that such prac- 
tices had been condoned in the 
Past. 

Governmental intervention § in 
the affairs of the industry reached 
anew high in 1938 with, in ad- 
dition to the indictments at South 
Bend, there was authorized an 
Investigation of factory-dealer re- 
lations to be conducted by the 
Federal Trade Commission, for 
which $50,000 was appropriated. 

Then, too, in a stormy session in 


April at the annual meeting of the | 
National Automobile Dealers Assn., | 


an effort was made to devise a 
code of fair trade practices for the 
Industry under the auspices of the 
FTC. At present the 
dealer relations investigation 
still in progress and there has 


factory- | 
is | 
' dispelling the fears of car buyers. 


ro- 
posed fair trade code. : 

Out of these, however, has 
grown a definite determination on 
the part of the industry as a 
whole to put its own house in 
order, rather than to await sug- 
gestions which may come or 
edicts which may be issued as the 
result of the governmental studies. 

In addition to the greatly 
broadened factory-dealer  con- 
tracts, perhaps the most earnest 
effort on the part of the industry 
to work 
National Used Car Exchange week, 
sponsored by both factories and 
dealers last spring to break the 
log-jam of used cars which had 
reached such proportions as to 
smother the sales of new cars. 
Just how effective this campaign 
was in stirring public interest in 
used cars is still debated by many 
in the industry. On the other 
hand, there can be little question 
that the jam did break and by 
September in some sections a real 
shortage of used cars had de- 
veloped. 

Row Is Compromised 


At the April meeting of the 
National Automobile Dealers Assn. 
dissension arose over a question 
of representation, with the Wis- 
consin delegation leading the 
drive for greater representation 
for its membership in the national 
body. This row, which on the sur- 
face at least threatened for a time 
to disrupt the organization, was 
later compromised at a meeting 
in September. Wisconsin’s de- 
mands for one-vote privilege for 
each 100 members was modified 
so that each state was permitted 
to cast one vote for the first 250 
members or less, two votes for 
each 500 members, and _ three 
votes for any number above 500. 
This compromise means that, re- 
gardless of the size of its mem- 
bership, no state is permitted 
more than three votes, while no 
state would be barred from voting 
through lack of membership. 


Among the new cars’ which 
made their appearance during the 
year was the Hudson 112 model, 
which was introduced early in the 
year. Plymouth followed in the 
spring with its Roadking series. 
Ford in early November broadened 
the Ford line by the addition of 
the Mercury. Hupmobile came to 
the New York show with its new 
Skylark model which according 
to present plans it hopes to have 
in production by March 1939. 
Willys announced a new Overland 
Clipper. Pontiac and Oldsmobile 
each added new = six-cylinder 
models to their lines, which al- 
ready included both sixes and 
eights. 

Recovery Is Phenomenal 


In spite of the disappointments 
and difficulties which featured the 
early months of the year, the in- 
dustry as a whole has acquitted 
itself well. It is true that, while 
the year as a whole dropped 47 
percent below the peak of 1937 
which was the second largest year 
in the history of the industry, its 
recovery during the last quarter 
of the year was phenomenal. 

To a large extent perhaps this 
could be attributed to the effort 
which the industry itself put forth 
in that period. Its new models 
were greatly, if not radically 
changed, from the 1938 offerings. 
There were no drastic mechanical 
changes, but refinements from 
both a beauty, comfort and safety 
standpoint were many and varied. 
Perhaps the outstanding trend in 
this direction was the shift to 
greater streamlining. The univer- 
sal adoption of hydraulic brakes 
and the almost universal adoption 
of remote control gearshifting, 
with the shift lever mounted on 
the steering column. 


Prices were sharply reduced, 
and there can be little question 
that physical display of courage 


on the part of the automobile in- 
dustry had considerable effect in 


in harmony was the|S 


| 


Some of the important develop- 
ments of the year as told in Auto- 


motive News headlines, are as 
follows: 

January: Ford to _ fight NLRB 
charges . . . Hudson enters low-price 


field with new 112 ... General Mo- 
tors forms dealer relations board. . 
Senate okays Withrow inquiry . 

FTC begins hearings on ‘'6%" adver- 
tising . Factory-dealer relations 
probe by U. S. is seen ... Si 
oil companies convicted of price-fix-— 
ing . ..ADN poll shows dealers back 
January show date... C. Faeh, 
Chicago show manager, killed. .. . 


February: Chevrolet, Ford run dead 
heat in '37 sales . . . Packard slashes 
prices . .. Harvey S. Firestone dies 
... . Graham begins tractor produc- 
Worl 6 ee 
tracts 


xteen 


Chrysler revises dealer con- 
. Supreme court upholds 
. C. truck regulations ... Penna. 
“NRA” hits rocks. . . Cowling 
vice-president of Willys-Overland .. . 
A , Ford join in used car drive... 
Drive sales top 175,000. .. . 


March: Ford revives junking plan 
.,:,+, vanDerZee moves into Chrysler's 
“high command” .. . Logan ood, 
general manager of Gar Wood In- 


dustries, dies Willys launches 
Clipper Purves named Dodge 


General Sales Manager. . 


April: FTC calls motor fair trade 
parley .. . Roosevelt and Ford con- 
fer .. . NADA approves revised fair 
trade code ...N. J. tests cut defec- 
tive-car accidents 87 percent. ... 

May: Ford beats me... W. MM, 
Purves, general ‘sales manager of 
Dodge, dies . . . Requiem for Pierce— 
yy oe kers, Timmens upped 
at Dodge. ... 

June: 


Automotive Daily News be- 
For 


omes Automotive News 


otor Co. has 35th birthday vier 
N. Hines, “father of good roads and 
the white centerline,” dies ...F. H. 








Headlines of 1938 


is | 24) 


) 


McKinney, advertising of 
Packard, dies. ... 

July: Used car shortage looms for 
fall . . . Chrysler names Jacobson .. . 
Poag, Hutchins promoted . . . Henr) 
Ford is 75.... 


August: Chrysler names Weckler vp 
of operations .. . Chevrolet protects 
territories .. . Bayne becumes Chrys- 
ler div. sales director ... Davis heads 
upp; DeVaux is general manager 
. . . Pontiac begins dealer advisory 
system .. 


manager 


. Nash names Blees general 
sales manager ... Chrysler preview 
launches new season ... Thomas A. 
Aspell, Goodrich sales executive, dies. 


September: Plymouth vanguards 1939 
parade (Sept. 3) . . . 60,000 return to 

. . . Ford plans medium-price 
car Studebaker forms dealer 
council . . . E. Leroy Pelletier, first 
advertising manager of Ford, dies... 
Charles E. Duryea, automotive pioneer, 
dies . . . '39 Studebakers bow (Sept. 


work 


October: NADA factions reach ac- 
cord . . . Ford liberalizes dealer sales 
agreements ... more new 1939 models 
hn debuts .. . Packard, Hupp (Oct. 


) . . . Buick, Chrysler, Dodge (Oct. 8) 

. . . Cad.-LaSalle, De Soto, Graham, 
Lincoln, Pontiac (Oct. 15) . . . Chev- 
rolet, Oldsmobile (Oct. 22) ... Hud- 
son, Nash (Oct. 29 


November: Ford, Mercury announce 
(Nov. 5) ... . Bantam, Willys (Nov. 
ame 6 . New York, Chicago shows 
open .. . Ford, Chrysler enter con- 
sent decrees . hows stimulate 
sales .. . truck show huge success 
... . GM wage security plan wins ac- 
claim . . . Harry Fosdick, automotive 
pioneer, dies . . . H. H. Rice, former 
GM vice-president, dies . . . Quarter 
sales to top 1.000.000 units ... RFC 
lends Hupp $900,000. .. . 

December: Sales continue sharp rise 
- . . 20000 cram ASI show .. . Car 
production hits new high of 102,000 
- ... Hudson establishes distributor- 
dealer councils. .. . 





Sales, Employm 


ent at Olds 


Near Peak at Close of ’38 


LANSING. — Oldsmobile’s na- 
tional sales volume and the num- 
ber of persons employed by Olds- 
mobile and Lansing Fisher Body 
plants during the past 90 days of 
1938 have come closer to equalling 
factory record figures than those 
of any similar period during the 


Macauley Hails 
New Evidence of 
Motor’s Leadership 





DETROIT. — Renewed evidence 
of the leadership of the automo- 
bile industry in subduing depres- 
sion is apparent 
as 1938 closes, 
declares Alvan 
C. Macauley, 
president of the 
Packard Motor 
Car Co. and of 
the Automobile 
Manufacturers 
Assn. 

“Automo- 
bile production 
is still climbing. 
It is 20 percent 
above December 
a year ago. And in the New Year 
ahead I see hope for, conserva- 
tively, 25 percent more motor car 
and truck production than 1938. 
Already, every prominent com- 
pany has had to step up manu- 
facturing schedules to take care 
of demand to date,” Macauley 
said. 

“That’s gratifying. It bears out 
my hope for increasing automo- 
tive activity. Translated into jobs, 
that increase means 75,000 more 
men back at work augmenting the 
310,000 wage-earners who were 
employed in automobile factories 
during 1938. Such an_ increase 
could likewise mean 150,000 more 





Ee 


Alvan Macauley 





jobs in the allied industries of 
steel, glass, rubber, cotton, wool 
and many others—for nothing 
benefits so many industries, to 


such a degree, as the motor car.” 





Double Fee U pheld 





FORT WORTH.—The staic’s right to 
enforce double payment of license 
fees when an automobile owner reg- 
isters his car outside his home county 
has been upheld by Justice of the 
Peace Beaty here when he ruled his 
court without jurisdiction to hear the 
suit of Carl Wollner against John 


Bourland, county assessor-collector 


year, indicating a substantial up- 
turn in business generally. 


On Nov. 18, Oldsmobile built 
1,257 new sixes and eights to estab- 
lish a daily manufacturing record 
for the year. Also, November saw 
21,069 new Oldsmobiles built and 
shipped to 3,500 dealers to set a 
record for 1938. 


The 1938 payroll at the Oldsmo- 
bile and Lansing Fisher Body 
plants totaled $12,250,000. Of this 
amount, $5,300,000 was paid in 
wages during October, November 
and December to further empha- 
size the more recent improvement. 


Employment figures showed sub- 
stantial gains during the last quar- 
ter. For November and December, 
employes at the Oldsmobile and 
Fisher Body plants numbered 10,- 
596 and 10,588, respectively. 


Oldsmobile manufactured for do- 
mestic sales and export a total of 
101,205 units during the past year 
and of this number 52,487 were 
produced during the past 90 days. 
Of the total number of cars manu- 
factured by Oldsmobile during 1938 
more than one-half of this number 
has been sold at retail by Olds- 
mobile’s dealer organization since 
Oct. 22, the announcement date of 
the 1939 models. 


“These recent records, while not 
a new high in Oldsmobile’s 42-year 
history, nevertheless climax a year 
of real achievement,” said C. L. 
McCuen, general manager of Olds- 
mobile. “As for the figures of the 
last quarter, they certainly provide 
a good foundation for the present 
improvement and the basis for pre- 
dicting a continued gain in local 
and national business during the 
coming year. 


“Complete figures on domestic 
and export sales for December are, 
of course, not yet available. Re- 
ports, however, for the first part of 
the month showed substantial in- 
creases over November sales this 
year, which proved to be the sec- 
ond largest November volume in 
Oldsmobile history,’’ McCuen 
added. 

“Oldsmobile’s 
have also shown 
recent months. 


sales in export 

improvement in 
During the year a 
total of 5,771 Oldsmobiles were 
sold to export with Australia, 
South Africa and Belgium the lead- 
ing customers.” 

Chris Sinsabaugh's sparkling 
“Sparks” column is read by the “wide 
awake” in the industry 




















































Public Held Key 
To Stabilization 


Of Car Output 


DETROIT.—So long as the 
automotive industry is dependent 
on the buying ability and inclina- 
tion of the whole public, stabiliza- 
tion of production is beyond the 
industry’s control, Stephen M. 
DuBrul, General Motors econo- 
mist, told a joint session of the 
American Statistical Assn., and the 
Econometric Society here this 
week. 


DuBrul pointed out that with 
25,000,000 automobiles, American 
buyers can afford to wait in times 
of depression. A similar condition 
exists with other durable goods 
such as furniture and machinery, 
he said. 


With Seward L. Horner, of Gen- 
eral Motors; Charles F. Roos and 
Victor von Szeliski, of the In- 
stitute of Applied Economics, and 
Andrew T. Court, of the Auto- 
mobile Manufacturers Assn., Du- 
Brul went into the problem in 
detail. 


Lower prices could not have 
halted the sales decline in late 
1937, DuBrul said, and no com- 
pany could escape bankruptcy by 
continuing production in the face 
of the loss of sales. 


Enormous reserves, created by 
higher prices in periods of great 
demand, would have been neces- 
sary to attempt such a policy, and 
such reserves would have been 
possible only through general ap- 
plication in the industry, an im- 
possible factor in such a highly 
competitive field, he said. 


DuBrul said that policies of 
price adjustment down or up 
would defeat themselves because 
buyers would hold off to wait for 
better prices. Even greater in- 
stability and unemployment would 
follow, he asserted. 


He said that automobile prices 
always have been based on cost 
of production and that the trend 
had been constantly downward. 

Court, urging a more compre- 
hensive index of price comparison 
—one that would take into ac- 
count completeness and equipment 
necessary for safety and comfort 
—said that his researches had es- 
tablished that automobile buyers, 
through the inclusion of necessary 
equipment, had in reality enjoyed 
a 75 percent reduction in the cost 
of their cars since 1920. 





Sheahan Is Given 
New Promotion 





DETROIT.—Emmet Sheahan will 
receive another promotion in the 
United States Rubber Co. organ- 
ization, it was announced this 
week by F. B. Davis, jr., president 
and chairman of the board. 

Effective Jan. 1, Sheahan, in ad- 
dition to his present duties as 
operations manager of United 
States Rubber’s Detroit and In- 
dianapolis plants, will become gen- 
eral manager of the new automo- 
tive division. 

The operations of this division. 
with headquarters at Detroit, will 
include all the products developed 
and sold by United States Rubber 
Co. in its various factories for use 
of automobile makers in the manu- 
faciure of cars. 
2an-American Highway 

Conclave to Draw U. S. 

WASHINGTON. — The Unite‘ 
States has accepted an invitation 
from the government of Chile to 
participate in the third Pan-Amer- 
ican highway conference, which 
will convene at Santiago on Jan. 
13. 

Previous conferences in this 
series, held at Buenos Aires and 
at Rio de Janeiro in 1925 and 1929, 
respectively, have been _ instru- 





mental in disseminating technical 
|information concerning highway 
| construction in the American Re- 


publics and have stimulated inter- 
est in the early completion of the 


| Inter-American highway. 
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AUTOMOTIVE One sacred pledge we make our friends here 
>) : md now. This publication, God willing and so 
3S") long as it is in our charge, will never champion 





the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(AN 6-10-1933). 
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A Happy New Year 


A TICK of the clock—a mere blink in the eternity of time 

—and 1938 passes in the limbo of lost years to give 
way to 1939. Next day the sun will rise only a matter of 
seconds earlier than on the previous day to look upon a 
world unchanged. But to most of us this transition of 
years has come to hold real importance. With the passing 
of 1938 so passes all our worries and misgivings which that 
year brought to be replaced with hope and confidence for 
the new year aborning. This is an astounding proof of the 
power of mind over matter. 


This ability to look forward and hope is the power which 
makes progress possible and nations prosperous. Looking 
back from this distance of ‘one minute after 1938’ we can 
say as the Scotchman, who dreamed that he had died and 
gone to hell, said upon awakening: “It mought ha’ been 
worse! It mought ha’ been true!” 


Actually in a broad sense 1938 was not such a bad year. 
From an international standpoint it brought us proof that 
War perhaps is not so near at hand as a saber rattling 
militant minority would have us think. It gave convincing 
evidence that the rank and file majority quietly, but de- 
terminedly want peace. This was convincingly brought home 
in the apathy of the German people to militant maneuvers 
of Hitler before the Pact of Munich—an apathy which not 
only made that pact possible but mandatory. 

The early stages of the 1938 depression here at home also 
revealed more clearly the close relationship between busi- 
ness and buyers. It brought convincing proof, if any was 
needed, that when buyers stop buying, business stops build- 
ing and when business stops building, buying power and 
buyers dwindle. The most heartening development, however, 
is the additional evidence that 1938 gave that both busi- 
ness and buyers are determined to do something about it— 
in the closing quarter of the year the automobile business 
built and the buyers bought over 1,000,000 new automobiles. 


Getting closer to our own automotive problems we feel 
also that 1938 has brought a much clearer picture of the 
mutual obligation between automobile manufacturers and 
automobile dealers. The result has been the development 
of a new viewpoint on the part of manufacturers in their 
relations with their dealers. Today the dealer enjoys much 
greater freedom in the exercise of his business judgment 
than at any time in the past. He is more completely the 
master of his ship and must accept the responsibilities this 
new freedom imposes. 


Thus while 1938 turned a bad year from the standpoint 
of production and sales—with its 2,650,000 output as com- 
pared with 1937’s 5,016,000—some fundamental gains for 
the future have been made on many fronts. We feel that 
these fundamental improvements should form the bridge to 
better, more stable and more widespread prosperity in the 
years to come. And in wishing the automotive industry, its 
component parts and individual members a happy and pros- 
perous year in 1939 we have every confidence that our wish 
will be fulfilled. 





| 
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TURNING THE From the United 
NEW LEAVES! Business 


portant bit of advice. 
that 
opinion of the entire staff” should 
give 


Service 

of Boston, which 
is considered by many banks and 
investment houses, etc. to rate 





with the best prognosticators in 


the country, comes a very im- 


The fact 
it issues it as “the united 


it 
It says: 


some additional weight. 


* * * 


“DON’T LET concern over 
politics and government spend- 
ing blind your eyes to the 
unique profit opportunities of 
the coming year. 1939 will pre- 
sent many uncertainties—yes— 
but also many unusual profit 
situations. The recovery pace is 
gaining momentum. Consumer 
goods lines are already operat- 
ing well above year ago levels. 
Heavy industry, which lagged 
in the previous recovery, is be- 
ginning to show improvement. 
Sizable profits await those busi- 
ness men and investors who 
can plan in advance.” 

* * * 

SO FAR AS 1939 is concerned, 
I am still sticking to my “Business 
Week’s” index, which in the cur- 
rent issue Dec. 24 stands at 104.2 
and which I predicted in this col- 
umn (Nov. 26, 1938, when it was 
101.7) would stand at 110 before 
the end of January! I have an 
idea that reports on Christmas 
retail sales from all sections of the 
country will show a considerable 
gain over 1937. It is too early to 
estimate these as I write this but 
from every indication I feel cer- 
tain that the Christmas trade 
added a tremendous impetus to 
all lines of business. The effect of 
this will be felt in replacement of 
retail stocks and a restoration of 
confidence in January. Even as I 
write this, Wall Street stocks are 
in the midst of an advance which 
started the day after Christmas. 

ok * * 


ANDREW T. COURT, represent- 
ing the Automobile Manufacturers 
Assn. before the American Statis- 
tical Convention in Detroit this 
week made a point well worth 
repetition. He stated that it would 
take $393.06 worth of “acces- 
sories,” to bring the 1925 touring 
car up to a standard of equipment 
equal to the automobiles of today. 
He stressed the increased value 
the automobile purchaser is re- 
ceiving each year as new models 
are put on the market, pointing 
out that automobile accessories 
considered as standard equipment 
today were listed as extra price 
items years ago. Even spare tires 
and demountable rims were re- 
garded as frills to be added to the 
original price of the 1925 Ford, he 
said. Quoting list prices from a 
mail order house catalog of 
1925, Court figured he would have 
to buy $393.06 of accessories to 
bring the car up-to-date. 


“I just selected the accessories 
I thought would be considered 
absolutely essential today,’’ Court 
said. “Five of these items today 
are required by law. Some of the 
accessories he “bought” and their 
1925 cost follow: Five anti-rattle 
items, $3.91; demountable rims, 
$20; spare tire, tube, lock and 
chain, $10.50; shock absorbers, $30; 
speedometer, $15; button horn, 75 
cents, and dashboard gas gauge, 
$3.50. “Some one ought to have 
suggested a slogan to the industry 
then, ‘You buy the equipment and 
we'll throw in the car.’ 

“Mechanical improvements have 
so lowered car operation costs per 
mile that the motorist can now 
drive eight to 10 miles to work at 
a cost of 22 cents, whereas he paid 
30 cents in 1925,’ Court said. 

* ” 

ONLY THOSE industries’ in 
America which can show equal 
upping of values, lowering of costs 
and economies of operation have 
a right to their share of the 1939 | 
dollars. Not only the manufacturer, 
but the dealers in motor vehicles 
have met this test—we therefore, 
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Happy New Year to All! 


In This Corner-- 


‘On the Up and Up... .’ 


The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 





Applause 

I have read with the utmost in- 
terest and approval George Slo- 
cum’s article in the Dec. 10 num- 
ber of Automotive News, in which 
he commented upon the ASI 
Show held recently in Chicago 
and the admirable and protective 
manner in which it was conducted. 

He has correctly told and prop- 
erly emphasized the serious na- 
ture of this show, a seriousness 
which is definitely confirmed by 
my own inquiries on the show 
floor from the manufacturer ex- 
hibitors, there being but one 
single exception to the standard 
report that more business had 
been recorded on Wednesday 
night—or at latest on Thursday 
night—than was transacted in the 
entire week of the show last year. 

This single exception came from 
an exhibitor who pointed out to 
me on the ground that his small 
and rather colorless space was 
completely lost because of its lo- 
cation in between two very highly 
colorful exhibits, and this manu- 
facturer credited his lack of fore- 
sight in not making his exhibit 
more pretentious and attractive. 

All manufacturers questioned 
stated that the visiting jobbers 
were serious-minded, were con- 
tracting for products and were in- 
dicating that their local businesses 
were on the up and up. 

The opinion freely expressed by 
association executives and show 
officials has been to the effect that 
this has been the best and most 
successful show in recent years in 
regard to business transacted. 

Probably for “window dressing” 
purposes Slocum stated in his fine 
article that as one of the mem- 
bers of the press, a way is al- 
ways found of “creeping under 
the tent.” 

Although I am sure this is said 
in levity, I am apprehensive that 
| some readers may construe this 
the press, was refused admission 


the trade press are welcome guests 
of the ASI show, and when we 
know in advance of their coming, 
their credentials are always 
awaiting them. 

This admission privilege is also 
freely given each year by the 
NSPA to members of the trade 
press who desire to attend our 
convention sessions, including 
those sessions which are other- 
wise closed to all except members. 


I commend and am completely 
in sympathy with that portion of 
the article which states that ad- 
mission to the show should be 
granted to the members “of the 
passenger car and truck business. 


May I correct what is apparent- 
ly a misunderstanding by saying 
that executives, and particularly 
service managers, of the car and 
truck factories are welcome guests 
and granted credentials for any 
one of the three final days of the 
show, and the attendance of this 
classification will run in excess of 
100 guests. 


Indeed, it is the desire of the 
Joint Operating Committee to 1s- 
sue credentials to those who are 
rightfully entitled to show admis- 
sion, but otherwise to make it 
practically impossible for in- 
eligibles to crash the gate. 


And may I say in conclusion 
that the executives and members 
of Headquarters Staff of NSPA 
are gratified with Publisher Slo- 
cum’s article and compliment him 
upon his compliment to us.—E. F. 
Chalfant, executive vice-president, 
National Standard Parts Assn. 
Detroit. 


Sparks 


Chris Sinsabaugh’s Christmas 
“Sparks” was splendid —and 1” 
case you’re interested the author 
of “God Rest Ye Merry,” Ww 
Dinah Maria Craik (1826-1887). 

I had assumed that that caro 


to mean that he, as a member of | was four or five centuries old be- 


;cause of its antique locutions.— 


have every right to expect ato the show. May I be permitted | Warren Hastings, Canadian Mo- 
to emphasize that the members of ! torist, Toronto. 


“HAPPY NEW YEAR!”—G. M.S. 
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Survey Finds Used Car Dealers’ Appraisals Best 


New Car Dealers Urged 
To Restrict Buying Prices 


By Mel Adams 


Staff Correspondent 
CHICAGO. — New car dealers 
would do well to take a leaf out 
of the book of used car dealers 
when appraising used cars. 
Seeking to learn to just what 
extent this is true, the Chicago 
Automobile Trade Assn. has just 
conducted a survey among used 
car merchants with the same 
model automobiles that previously 
were tried out on new car dealers. 
The difference between the two 
surveys is that the one among 
used car dealers was made to de- 
termine what they would offer for 
the used automobiles on a cash 
basis, while that among new car 
dealers was on a trade-in basis. 
On the average, the report 
states, the used car dealers offered 
at least $100 less for the identical 


Dealers Advised 
To File Data for 
Withrow Probe 


(Continued from Page 1) 








facturer-dealer relations. There 
may be a possibility of legislation 
coming out of this investigation 
which would be beneficial to the 
automobile dealers in their rela- 
tions with the manufactural 
group.” 

The Brooklyn association’s bul- 
letin, after announcing this coun- 
sel opinion, further states: “It is 
probable that failure to answer the 
questionnaire might bring no fur- 
ther action by the government, but 
the information from any dealer 
could be obtained—if considered 
important enough—in two ways: 
(1) Mandamus proceedings in the 
U. S. District Court to compel the 
dealer to furnish information; (2) 
Inspection of dealer’s books by in- 
come tax investigators. 


“The right of the federal gov- 
ernment to demand such informa- 
tion has been upheld by courts.” 

The Withrow investigation is 
proceeding in questionnaire form 
from the FTC because its $50,000 
appropriation is insufficient for 
hiring investigators to interview 
personally a large number of deal- 
ers. The questionnaire is in two 
sections, a financial report, and a 
series of questions about factory- 
dealer relations, contract changes, 
coercion of various kinds, includ- 
ing pressure to use a particular 
finance company. 





Plans Are Furthered 
For Louisville’s Show 

LOUISVILLE.—Elaborate plans 
for Louisville’s automobile show 
are being made by the Louisville 
Automobile Dealers’ Assn., ac- 
cording to Ralph Grooms, presi- 
dent. The show is scheduled for 
Jan. 23-28 at the Jefferson County 
Armory. 

Twenty-eight dealers 
have announced that they will 
participate in the show, and 
others are expected to enter this 
week, 


already 


STRIKING 
'n the past decade, is Contained in 
during the National Economic 


week. The exhibit consists of a 1928 model : 1 
A complete 1928 engine, a 1939 engine, and a display of engine 


year, round out exhibit. 





N ‘ATION of the prog pe 
INDICATION ¢ ~ octal exhibit sponsored by 


Conference held in Hotel Statler, 


automobiles, and several 
stances $200 less. Furthermore, 
the used car dealers turned down 
some of the cars at any price, 
stuck to the figures they bid on 
those they cared for, and evidenced 
more care in inspecting the cars 
before making an offer than was 
the general practice with the new 
car dealers. 

The CATA draws the following 
moral from the sharp division all 
along the line: 

“Appraisals of new car dealers 
are often too high. In figuring the 
gross profit on a contemplated new 
car deal, the cash purchase value 
of the used car should be deducted 
from the allowance to be made to 
the customer, and the difference 
subtracted from the new car gross 
allowance. The figure left would 
represent the true gross profit, out 
of which would Still have to come 
your salesman’s commission, serv- 
ice guarantee work, etc. The re- 
sult might be startling, but would 
probably come closer to an accu- 
rate estimate of your final profit 
than present methods of opera- 
tion.” 


Car Transporters 
Ask ICC to Probe 
Car Freight Rates 


in 


Special to Automotive News 

WASHINGTON.—A nationwiae 
rate war between railroads and 
trucks for the business of trans- 
porting automobiles from factories 
to dealers was revealed here this 
week with the filing by the Na- 
tional Automobile Transporters 
Assn., a division of American 
Trucking Assns., of a petition ask- 
ing the Interstate Commerce Com- 
mission to suspend certain pro- 
posed reduced rates of the rail- 
roads and inaugurate a general in- 
vestigation into freight charges on 
automobiles. 

The new railroad rates, sched- 
uled to become effective Jan. 7, 
1939, will be considerably below 
truck rates and, it is feared by the 
automobile transporters, will re- 
sult in forcing them out of busi- 
ness. 

Carriers by truck in recent years 
have handled approximately one- 
half the delivery of automobiles 
from manufacturer to dealer. This 
branch of transportation repre- 
sents an investment of $25,000,000 
and employs about 5,000 men. 

The rate war, it was said by 
men connected with the industry, 
was prompted by manufacturers 
pitting one transportation agency 
against another in bidding for the 
motor factories’ million carloads of 


freight. 
The present petition seeks sus- 
pension of tariffs filed for the 


Michigan Central and other rail- 
roads, applying on traffic moving 
from the central producing points. 
!Three other reductions in rates 
were allowed by the ICC within 
the last two months. These latter 
cuts applied on cars moving’ oul 
of assembling plants east of the 
' Rockies. 
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ress made by the automotive industry 
Chevrolet 


Detroit, this 
alongside one of the 1939 Chevrolets 
parts from each 


in- | 











DODGE OFFICIALS paused durin 
held for Macomb county (Mich.) businessmen, to admire one of the 1939 Dodge 


trucks. From left to right are E. 


the Dodge truck plant inspection tour, 


J. Poag. assistant general sales manager of 


Dodge; W. J. O’Neil, newly appointed president; J. D. Burke, director of Dodge 


truc 


sales; F. J. Lamborn, vice-president in charge of manufacturing at Dodge 


(in rear), and J. E. Fields, vice-president of Chrysler Corp. 





Amendments Are Adopted 





For Wis. Dealer License Law 


(Continued from Page 1) 


portion of the charge contained in the rate 
charts on file with the Commission which 
is retained by or remitted or credited to 
the dealer by the finance company and 


shall also include any benefit from or part ! 


of any amount collected from any retail 
buyer as a finance or insurance charge, 
which shall come to or be retained by a 
motor vehicle dealer on the sale or trans- 
fer, by such dealer, of a retail installment 
contract of a motor vehicle.” 

Rule 5(k) is ameuaded to read as follows: 
“Every manufacturer, distributor, or other 
person authorized to appoint motor ve- 
hicle dealers shall (in duplicate) immed- 
iately notify the Banking Commission of 
the appointment of a new dealer. They 
shall so (in duplicate) notify the Banking 
Commission of any termination or cancella- 
tion of any dealer’s contract. Nor shall 
any manufacturer or distributor or their 
representatives deliver or cause to be de- 
livered motor vehicles to prospective dealers 
until such time as said dealer shall have 
obtained a license from the Banking Com- 
mission.”” 

New rules are added to read as follows: 
“Rule 5(1) When a documentary or filing 
fee is added to the retail installment con- 
tract by a motor vehicle dealer, the charge 
to the retail purchases shall not exceed 
one dollar ($1.00). If the documentary or 
filing fee is paid by the finance company 
and included in the finance charge, no 
additional charge for such a fee shall be 
added by the motor vehicle dealer. 

“Rule 5(m) No motor vehicle dealer 
shall offer for sale, demonstrate, sell, or 
deliver a new motor vehicle which he is 
not enfranchised to sell. 

“Rule 5(n) Dealer Finance Companies 
Any dealer carrying time paper shall file 
the maximum rate chart or charts used by 
said dealer. 


‘Rule 7(h) Every licensed sales finance 
company shall advise the retail purchaser 
that payments on the retail installment 


contract which has been purchased by said 
sales finance company, are to be made 
only at their place of business unless a 
motor vehicle dealer, motor vehicle sales- 
man or other agent, has been designated 
to collect installments.” 

Rule S(c) is amended to reud: “Un- 


Memphis Area 
Car Sales Top 
"o7 Mark Easily 


MEMPHIS. — Automobile sales 
here in December, not including 
final week or Christmas day de- 
liveries, were considerably ahead 
of all of December, 1937, accord- 
ing to reports of the Memphis 
Automobile Dealers Assn. 

A total of 448 new cars had 
been sold in December up to 
Christmas eve compared to 439 
during all of December last year. 

Outlook for the first quarter of 
1939 is good, since holiday busi- 
ness in most mercantile lines 
showed about 15 percent in- 
crease here. 


Schaefer Sees °39 Truck 
Sales at 600,000 Units 
DETROIT.—K. M. Schaefer, 

general sales manager of the Fed- 

eral Motor Truck Co. foresees a 

1939 truck sales volume at least 

equivalent to 1937, declaring that 

Federal is laying plans for one of 

the biggest years in its history 

plans which are reflected in an 

expansion of the factory sales per- 

sonne] 
“The tri 


tot 


a 


industry should 
a il of approximately 
600,000 units in the next year,” 
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reasonable Dealer Participation. Any un- 
reasonable or unconscionable dealer par- 
ticipation is hereby declared to be an un- 
fair trade practice. 

“Furthermore, any dealer participation 
in excess of the following is declared as 
unfair trade practice: 

(a) Two per cent (2%) of the unpaid 
balance on any retail installment contract 
of a new motor vehicle, the maximum 
participation not to exceed $15. 

“(b) Three per cent (3%) of the un- 
paid balance on any retail installment 
contract of a used motor vehicle, the model 
of which is not over two years old, the 
maximum participation not to exceed $15. 

“(c) Five per cent (5%) of the unpaid 
balance on any retail installment contract 
of a used motor vehicle, the model of 
which is over two years old, the maximum 
participation not to exceed $15. (A motor 
vehicle shall be considered over two years 
old when the year model of that car is 
older than the current year model and 
the two next preceding year models. For 
example: After the 1939 year models were 
introduced, 1936 year models and all models 
previous thereto became more than two 
years old.) 

“The foregoing dealer participation is 
allowed by the Commission as a sufficient 


‘and adequate sum to compensate reason- 


‘ 
| 
| 


ably prudent motor vehicle dealers for 
losses incurred by them on motor vehicles 
sold on the installment plan. 

“Rule 8(c) (2) Whenever any 
finance company shall, directly or 


sales 
indi- 


, rectly, or by any subterfuge, grant, allow, 


or credit, or agree to grant, allow, or 
credit to any person or persons, except 
bona fide employes of the sales finance 
company, any participation in any finance 
charge which shall total in excess of the 
percentages set forth above, it shall within 
five days after allowing, granting, o1 
crediting such participation, mail to the 
purchaser of the financed motor vehicle, 
notification set forth in subsection (c) (4), 
specifying therein the names of all persons 
who received participation and the amount 
of participation paid or credited each, and 
specifying further whether or not, to the 
best knowledge, information, and belief 
of the finance company, such participation 


or part thereof insured directly or indi- | indicate 


rectly to the benefit of the dealer 
salesman who sold the financed car. 

“Rule 8(c) (3) This rule shall apply to 
any sales finance company which shall re- 
discount installment sales contracts for a 
motor vehicle dealer who is licensed as a 
sales finance company, or for a_ sales 
finance company, 25 per cent or more of 
whose stock is owned in the aggregate 
by such dealer or his stockholders or his 
or their families.’’ 

Under the amended rules, sales finance 
companies paying any salaries or bonuses 
or making any gifts to any motor vehicle 
dealer or motor vehicle salesman, other | 
than usual and customary yifts on ‘‘festive 


occasions,”” are required to report within | 
five days such payments or yifts to the | 
banking commission, and if the latter 


finds that they circumvent the foregoing 
rule, they are empowered to suspend the 
license of the firm or person involved 











armory here Jan. 9-14. 


More Diversion 
Looms as Likely 
In New Jersey 


TRENTON, N. J.— Continued 
highway fund diversions or some 
form of new state taxes loom here 
as alternatives to finance unem- 
ployment relief during the com- 
ing year and to make up a short- 
age in 1938 relief revenues. 


Heavy opposition already form- 
ing against new tax proposals, to- 
gether with the need for imme- 
diate revenues, indicates the im- 
minence of further New Jersey 
diversions, adding to a past total 
approximating $90,000,000. 


State relief appropriations for 
the current year, largely compris- 
ing both direct and indirect high- 
way fund diversions, have fallen 
short of costs by about $8,000,000. 
It is expected that municipalities 
will be called upon to meet about 
$2,000,000 of this deficit, while the 
state will attempt to provide the 
balance. 


A proposal to sell $4,870,000 
worth of grade crossing bonds, 
which have been authorized but 
not issued, and divert this money 
to relief by way of the highway 
fund, is now being studied and is 
scheduled for submission to the 
state legislature if legal obstacles 
can be overcome. New Jersey’s 
constitution prohibits use of bond 
money for any purpose other than 
that to which it is dedicated by 
referendum, but a scheme is be- 
ing evolved to overcome this re- 
striction. 


While governor, Harold G. Hoff- 
man opposed issuance of the au- 
thorized bonds and grade crossing 
elimination work during his term 
was financed with cash from the 
highway fund. Legislative leaders 
now are considering sale of bonds 
to “repay” the road fund money 
taken for grade crossing, thus re- 
leasing about the same amount 
for diversion availability. 





Bantam Foresees 
100% Output Rise 
During Next Year 


BUTLER, Pa.—Bantam ends the 
first year of production with pros- 
pects bright for 1939, according to 
Roy S. Evans, president of the 
American Bantam Car Co. 


“The upward trend of Bantam 
sales in 1938, coupled with gener- 
ally improved business conditions, 
1939 production of ap- 


or the | proximately twice our 1938 out- 


put,” Evans said. 

“Export sales continue to hold 
up well, with war scares seemingly 
having no effect. In 1939, foreign 
markets should take 25 percent to 
30 percent of our total production, 
since 28 percent of the Bantam 
cars and trucks produced in 1938 
were shipped abroad.” 








Schenectady’s Show 


SCHENECTADY, N. Y.—The Sche- 
nectady Automobile Dealers Assn. will 
hold an automobile show in the new 





RANK AND FILE WORKERS at Willys-Overland plant, Toledo, presented 
Richard Gosser, president of United Automobile Workers local, with a deluxe 
Overland 1939 sedan in appreciation of Gosser’s efficiency in neneeng duties 

es 


of his office. Left to right, in front of 


nolly, who made the presentation. Both 
for 15 years. 


new car, are Gosser and Char Con- 
workers have been employed at Willys 
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Service Efficiency Holds 90% of New Car B 





Brooklyn Dealer Cashes In 
On Every Business Phase 


partmental phone system. Parts 
required are delivered ahead; tools 
and equipment assigned before- 
hand. No time is lost. Most jobs 
can be done while customers wait, 
and delivery promises are met 
with certainty. 


By Bethune Jones 
Staff Correspondent 


BROOKLYN.—The huge four- 
floor Plymouth and Dodge Service 
Center of Bishop, McCormick & 
Bishop here, comprising 140,000 
square feet of service space, is an 





























































education in servicing operation Convenience of a large waiting | 
efficiency. room is cited as an important, 
Nor does one have to be am|factor in the service business | 


automotive expert to appreciate 
the “education” available at this 
plant, where every operation is 
made understandable and appar- 
ent to the layman customer. Re- 
sultingly, besides enjoying tre- 
mendous service business volume, 
Bishop, McCormick & Bishop ex- 
periences no difficulty in retaining 
as recurring buyers more than 90 
percent of its new car purchasers 
and adds to its new car sales vol- 
ume by those attracted and im- 
pressed with the efficiency. 

Quick service, favorable loca- 
tion, customer convenience, effec- 
tive followup methods and other 
points generally contributing to 
service department success, are all 
found here. But the facilities and 
management procedure of this 
plant have been developed to a 
striking degree. 

Prior to July, 1936, when the 
present service center was opened, 
Bishop, McCormick & Bishop’s 
main service department was lo- 
cated at 20 Halsey St. Although 
even then enjoying the greatest 
volume of service business of any 
firm in Brooklyn, its executives 
were confident further expansion 
would prove profitable. The pres- 
ent plant, under direction of Serv- 
ice Manager T. H. Bridgman, has 
justified their optimism. About 200 
employes are occupied with serv- 
ice work alone at this firm’s serv- 
ice center and branches in Long 
Island and Jamaica. 

Six service salesmen are on con- 
stant duty on the first floor of the 
service center to greet customers 
as they enter. A special service 
control office near the entrance 
plans and routes cars through the 
various departments with which 
it communicates by an inter-de- 


growth. More than 40 percent of 
the service customers are women 


luxuriously - furnished waiting, 
quarters are partitioned for their 
exclusive use. 

On the first floor, where quick 
service operations are handled, 
every advantage is taken of ad- 
vertising possibilities and im- 
provement of customer relations. 
A large attractive parts display is 
one feature and also, near the en- 
trance, space is reserved for a spot 
car. 

Explanatory displays are main- 
tained at the scene of actual op- 
erations to illustrate the need for 
various work and to show how it 
is performed. For example, there 
is a display in the lubrication de- 
partment which, with the aid of 
an elaborate electrically-operated 
enlarged chassis photograph, dem- 
onstrates while the operator works 
on a car the various points being 
‘ubricated and the type of lubri- 
cation being used. 

Also on the first floor, besides 
extensive quick service equipment 
facilities, is a large parts depart- 
ment. With a $100,000 parts in- 
ventory, the concern not only 
meets its own needs but serves as 
a Dodge and Plymouth parts 
wholesaler for all of Long Island. 

Used car control, wholesale used 
car department, surplus parts, dis- 
play advertising and receiving de- 
partments occupy the second floor. 
Heavy repair work, storage and 
unfinished jobs, wash rack and 
steam cleaner are found on the 
third floor, while on the fourth 
is a metal shop, general repair 
shop for used cars of all makes 
and a production line paint shop. 

The painting facilities are 
among the most elaborate features 
in the entire building. A spray 
booth and drying room was spe- 
cially designed and built for 
Bishop, McCormick & Bishop by 
the R. C. Mahon Co. of Detroit. 
The spray booth is of ample pro- 
portion to take all but the bigger 
trucks. The exhaust is through 
water so that all solids in the 
spray are recovered. Cars move 
progressively through the spray 
booth to the drying room so that 
all risk of dust conditions are 
eliminated. By utilizing produc- 
tion line methods, this department 
turns out to dealers a complete 
paint job for $20. 
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LICKED BY NI-CR VALVES 





Everyone has now had an oppor- 
tunity to view the new ’39 cars. Ex- 
ternally, these represent the great- 
est eye-appeal the industry has 
ever produced. Under the sur- 
face, a host of mechanical de- 
tail can be appreciated only after 
study. Specifications of leading 
cars reveal that engineers have 
again insisted upon high-grade 
materials for important parts. 
Particularly interesting, many en- 
gineers continue to use Nickel al- 
loy steels for hard-working valves 
in modern high speed engines. 
Intake valves usually are forged 


On Loans of 
$1000 and up... 


We Can Save 
You Money 


We have banking connections 


from a Nickel-chromium steel. . 
Exhaust valves are fabricated from — will advance the loan 
Se a value of your life insurance 
heat resisting alloys containing lici + 
%, Ni z 7 Policies at a saving on annual 
up to 15% Nickel. These Nickell! interest rates of one-third to 


alloys are unequalled in places 
where heat resistance, resistance 
to wear and abrasion, and free- 


one-half of the usual six per- 
cent. Present loans refinanced 
or new loans made in com- 


dom from dimensional change at plete confidence. For full in- 
high tempera-|| formation address 
tures are vital. 
THE Nettleton, Ware & Co. 
(Ralph B. Nettleton and Eliot B. Ware) 
INTERNATIONAL 1166 Park Square Building 
NICKEL COMPANY Boston, Mass. 





INC. New York, N.Y. 





MORE THAN 200 Chevrolet dealers 


an i honored their parts and service managers at an all-day 
S Sn scequate portion of ws : Calif. Among those present were 


erchandising manager, Detroit; J. E. Wilhelm, 
Seerenanen re D. T’ sames, Oakland Zone service manager; P. L. 
kland; D. E. Johnson, Durham Chevrolet 


J. E. Martin, Richardson Motor Co., Salinas; E. De Gregor, Kaljian 


Oakland, Oakland, 


merchandising manager; 
Mennenga, F. H. Dailey Motor Co., Oa 
Co., Reno; 


Northern California and Nevada 
me a meeting at the Hotel 
R. P. Bruner, assistant 
Pacific Coast regional 


Motor Co., Los Banos; Al De Martini, Murphy Chevrolet Co., Petaluma; M. 


Killough, F. 
Chevrolet Co., Marysville. 


H. Dailey Motor Co., Oakland; and 


Cc. J. Moore, Clyde Williams 





OTHER ATTENDEES at the all-da 
managers of Northern California and 
lowing (center, then left to right): O. K. Morton, service manager, Garden City 
Chevrolet, San Jose; Vern Bailey, service manager, Moffitt Chevrolet, Napa; 


Charles Moffitt, dealer, 


meeting, honoring parts and service 
evada Chevrolet dealers, were the fol- 


Moffitt Chevrolet, Napa; Tom Kaljian, Kaljian Chev- 


rolet, Los Banos; Don Hobbie of Don Hobbie, Oroville; B. Brubaker, parts 
manager, Don Hobbie, Oroville; E. D. Lundby, service manager, Don Hobbie, 
Oroville; L. Johnson, parts manager, Smallcomb Motor Co., Burlingame; Pete 


Genasci, 


Garden clty Chevrolet, San Jose. 


arts manager, Ernest Ingold, Inc., San Francisco; J. 


O. Mclilhenny, 


Boston Dealers Set to Fight 
Fixing of Used Car Prices 


By Jim Sullivan 
Staff Correspondent 
BOSTON.—Massachusetts auto- 
mobile dealers generally, and Bos- 
ton dealers especially, were much 
interested in reading in Automo- 
tive News the decision of Judge 
Richards of Pennsylvania that 
fixing prices of used motor ve- 
hicles violated the state and fed- 
-ral constitutions. 


At recent meetings here, fac- 
tory executives have advised 
dealers to protest against any 
laws such as enacted in other 
states covering that subject. 

Judge Richards’ verdict, how- 
ever, evoked no great surprise 
among Boston dealers. Some 
years ago dealers here decided to 
‘tabilize used car prices and 
formed the Boston Used Car 
Bureau with a manager and sec- 
retary, elected officers and started 
business. Used car prices were set 
and published in a monthly book, 
with all dealers on motor row 
Nledged to follow them. At the 
time a newspaperman told them 
to watch out or Uncle Sam would 
‘tep in. They asked an attorney 
nd he advised them it was all 
right. 

About a year later a couple of 
federal investigators slipped into 
Boston and began making in- 
quiries about the used car situa- 
tion. And some of the dealers got 
worried. They were more. so 
when invited to go to Washing- 


General Tire Offers 


‘Overshoes’ for Winter 
AKRON.—“Overshoes”, in the 
orm of hundreds of sharp winter- 
raction lugs on tires, are being 
rrovided by General Tire as an 
aid to safe driving in slippery 
weather. 

In the spring, the rubber but- 
tons or lugs on the tires are buffed 
off, leaving a new silent-safety 
tread. 


ton with their records, etc., to 
alibi why they should not be in- 
dicted for violating the Sherman 
anti-trust law. They made the 
trip and, after a conference there, 
were advised to disband and be 
good. 

Now they are ready, in case 
any one files a bill in the legisla- 
ture to form a board like it in 
Pennsylvania, to go to the State 
House, tell what happened and 
advise the legislators it will be a 
waste of time passing a law as it 
will be taken to court. If it were 
illegal a dozen years ago, it will 
be illegal now, the lawmakers 
will be told. 


Quaint Quirks 
That Build 
Business 


The E. C. Miller Motor Co. (De 
Soto and Plymouth), Gadsden, 
Ala., in co-operation with a manu- 
facturer of lubricating oil, issues 
new car buyers a guarantee cov- 
ering replacement cost of any part 
requiring lubrication which may 
go bad during the first two years 
of the car’s life or during the first 
30,000 miles of operation. The 
guarantee applies to owners who 
bring their cars systematically to 
this concern for lubrication. 

The Service Motor Co. (Dodge 
and Plymouth), Jackson, Miss., 
finds it a good policy to supply 
needed automobiles for parades 
sponsored by civic organizations 
of various kinds. The result is con- 
siderable advertising value to the 
dealer, especially where the cars 
carry the firm name, and the serv- 
ice creates good will among the 
members of the civic group spon- 
soring the procession. It is a good | 
way, incidentally, to show off new | 
i models. 








uyers 


Used Car Sales 
Take Slight Dip 


In San Antonio 





Special to Automotive News 

SAN ANTONIO, Tex.—Used car 
sales, reported for November by 
the 19 dealer-members of the San 


Antonio Automobile Trade Assn., 
showed slight decrease from 
those for October, due in some 
measure to the fact that 5,000 


pecan shellers, who are purchasers 
of the lower-priced used cars, have 
been out of work since the wage- 
hour law went into effect. 

There were 1,009 cars on hand 
at the start of the month, with 
935 ears sold during November for 
a turnover of 93 percent against 
96 percent for October, and a total 
valuation of $263,114. The turn- 
over value was 79 percent against 
85 percent for the preceding 
month; the average value was $281 
against $275 for October. 

There were 1,101 cars on hand 
at the end of the month, with a 
total valuation of $364,301, and 
an average value of $331, against 
an average valuation of $330 in 
October. 

Comparing these figures with 
other months shows the following: 


During October there were 991 
ears sold, representing a turnover 
of 96 percent, a total value of 
$273,008, a turnover value of 85 
percent, and an average value of 
$275. There were 1,009 cars on 
hand at the end of the month, hav- 
ing a total value of $333,155, and 


an average value of $330. 


In November, 1937, there were 
1,091 cars sold, for a turnover of 
82 percent and a total value of 
$314,068. This represented a turn- 
over value of 75 percent and an 
average value of $288. There were 
1,295 cars on hand at the end of 
the month, having a total value of 
$409,224 and an average value of 
$316. 

During November, 1938, there 
were 36 units junked by five deal- 
ers, having a total value of $768 
and an average value of $21.33. 


Push Used Cars, 
K.C. Dealers Urge 


KANSAS CITY. — Kansas City 
dealers are now stressing to sales- 
men the necessity of moving used 
cars. The past two months have 
shown good gains in the sale of 
new cars, but this has been ac- 
companied by the filling up of 
the used car lots. 

Some dealers, who were unable 
to obtain new cars earlier in the 
autumn, had reduced their used 
stock to almost nil, and dealers 
as a whole are in very good shape. 

The sale of used cars for No- 
vember, as reported by 61 dealers 
of greater Kansas City, totaled 
1,431, which is 278 more cars than 
during October. The number of all 
models on hand Dec. 1 was 2,146 
compared with 1,663 on Nov. 1. 








Purchasing 
Agent 


Of one of America’s “Four’s 
desires to make change. T0 
any manufacturer considering 


entering the small car field, my 
experience should prove valu- 


able in developing material 
sources, prices, material con- 
trol, with very little expense. 
Box 184, Automotive News, 527 
New Center Bldg., Detroit. 
Mich. 
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Uniformity Urged in State Certificate of Title Laws 


Ohio ‘Birth Certificate’ Plan 
Wins Support rt of Conference 


NEW YORK. — Importance ~ of j ers, 
uniformity in state “certificate of 
title’ laws, and standardization of 
administrative forms and rules in 
connection therewith, was stressed 
at a conference of representatives 
of national automotive trade asso- 
ciations held in New York under 
the auspices of the Motor Vehicle 
Industries Conference. 

To aid in attaining desirable uni- 
formity and clarity in states where 
such legislation may be proposed 
during 1939 legislative sessions, the 
Motor Vehicle Industries Confer- 
ence was asked to prepare a sug- 
gested model law and _ standard 
forms to be used when state legis- 
lation seeks to curb such practices 
as “bootlegging” and “multiple 
financing” by requiring the manu- 
facturer or importer of a motor 
vehicle to furnish a “manufactur- 
er’s certificate of title,” sometimes 
referred to as the motor vehicle’s 
“birth certificate,” to supplement 
and be integrated with the “own- 
er’s certificate of title.” 

At the present time 28 states 
have “owner’s certificate of title” 
laws, but only Ohio requires a 
“manufacturer’s certificate of title” 
or “birth certificate.” Arizona and 
Wisconsin seek to attain the same 
results by requiring a “certificate 
of newness” issued by the motor 
vehicle manufacturer. 

The group, which represented 
motor vehicle manufacturers, deal- 


Colorado Acts 
To Halt Resale 
Of Junked Cars 


DENVER. — Secretary of State 
George E. Saunders this week an- 
nounced a new regulation, effec- 
tive Jan. 1, requiring that the 
title to all junked automobiles be 
turned over to his office. 

Saunders said the regulation 
was decided upon for’ three 
reasons—to keep the records of 
the state title department in bet- 
ter condition, discourage the sale 
and use of unsafe automobiles, 
and prevent the use of titles to 
junked cars by automobile thieves. 

The regulation prevents. the 
scrapping of a car without a per- 
mit from the state motor car ve- 
hicle department. Under the pres- 
ent system, Saunders said, records 
are kept on thousands of cars 
which have been scrapped. 

Under the new procedure any 
person selling a car for scrapping 
will assign the certificate of title 
to the person to whom it is sold, 
but will deliver the certificate to 
the secretary of state instead of 
to the purchaser. 





Bantam Names 


Gale and Clarke 


BUTLER, Pa—D. J. Brady, 
sales manager of the American 
Bantam Car Co., announces the 
addition to the Bantam staff of 
Clyde W. Gale and D. J. Clarke. 

Gale, who was previously with 
Pontiac Motors, will act as travel- 
ing representative on the Pacific 
Coast, with headquarters in Los 
Angeles. 

Clarke comes to Bantam with 
16 years’ experience in the auto- 
motive field and represents the 
company in the Metropolitan New 
York area. 





Lewis Elected Head 


Of Seattle Dealer Assn. 
SEATTLE.—R. P. (Dick) Lewis, 
of Lewis Motors, has been elected 
president of the Seattle Automo- 
bile Dealers Assn., succeeding S. 
S. Sayres, president of American 
Automobile Corp. 

Other officers are Dayton Da- 
vies, vice-president; M. O. Ander- 
son, treasurer; Dean Howard, sec- | 
retary. As general counsel and | 
executive secretary, Carl R.| 
Heussy has been retained. 


ers, sales financiers, insurers, 
equipment manufacturers, highway 
transporters and others, took no 
stand regarding the relative merits 
or desirability of such laws, but 
strongly urged that those favoring 
such state legislation give serious 
consideration to the necessity for 
uniformity in order to insure econ- 
omy and ‘efficiency if such legisla- 
tion should be adopted in several 
states. 

James Hoyt Cummings, manager 
of the Ohio Automotive Trades 
Assn., and John E, Davis, repre- 
senting sales finance interests of 
that state, discussed the first year’s 
operation of the Manufacturers’ 
Certificate of Title law as enforced 
in Ohio, and stressed its advan- 
tages as seen from the viewpoint 
of automobile dealers and sales 
finance companies in that state. 











‘*He started East on a two weeks vacation and 
the first day out he had a collision in Buffalo, 





‘*He had to return to Detroit by train and lost two 
whole days before he could get started again! 


Dawdlers, ‘Hogs’ 
Cited in AAA Poll 


WASHINGTON. — “Road 
hogs” and slow drivers con- 
stitute the greatest traffic 
nuisance in the opinion of 
U. S. motorists, according to 
the American Automobile 
Assn. 

Tabulation last week of 
results of the “motoring 


referendum,” which brought 


opinions from more than 
10,000 visitors to the New 
York automobile show, re- 
vealed the vote, in order of 
“peeve,” as follows: 

Slow drivers, 2,090 votes; 
roadhogging, 2,065; failure 
to signal, 2,023; horn tooting, 
1,861; cutting in, 1,477; care- 
less pedestrians, 1,158; back- 
seat driving, 886; turning 
from wrong lane, 550; double 
parking, 285. 











Neb. Dealers Eyeing 1939 
With Sales Prospects Bright 


| LINCOLN, Neb.—With late 1938 
|new car sales ahead of last year, 
| Nebraska dealers face 1939 with 


prospects very bright, according 
to Al Du Teau, Lincoln Chevrolet 
dealer and president of the Ne- 
braska Auto Dealers Assn. 

Factors which will determine 
the prosperity of Nebraska dealers, 
he said, center upon crop con- 
ditions, with good crops fairly 
certain to ease the used car sitta- 
tion considerably. 


The closing months of 1938 saw 


|dealers watching their trade-ins 


more closely than ever before, 
with the result that used car 
stocks are about the same as a 
year ago, despite increased new 
car selling in November and De- 
cember. Stocks are still too heavy, 
according to DuTeau, and not 
much relief can be expected until 


spring when crop prospects, if 
good, are expected to loosen 
money and precipitate some ac- 
tivity in buying of higher-priced 
used cars by farmers. 

At Beatrice, automotive sales in 
the closing weeks of 1938 were 
reported about the same as last 
year, with gasoline sales up con- 
siderably. 

Columbus dealers reported sales 
better than last. Dealers reported 
generally that their new model 
demands exceeded all expecta- 
tions, and in two makes of cars 
the dealers have been unable to 
meet the demand. 


Elno Grant, dealer at Fremont, 
reported that since the new 
models came out new car sales 
have jumped ahead of 1937 con- 
siderably. 





(says a big Ford Dealer) 


x 2 —I tell them about a case that happened recently.” 


a local bank and taking out 


‘*One of our customers insisted on going through 


side insurance. 





‘*It cost him two telephone calls to Detroit to 


find out the name of the adjusting bureau! 











“That can’t happen when you finance through UCC! 
With offices in 122 major cities and the friendly co- 
operation of any Ford Dealer you get prompt service 


in an emergency anywhere in the United States. 


, 
And you pay no more!’ 
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66% of Trucks Fail to Survive S.C. Inspections 
New Ball Nut Gear Offered 


















Defective Light Equipment 





] 


= e e j te 
& | e R 
By Saginaw Gear Division ce _ Chief Cause for Kejections |: 
A to 
Y & ced ., By L. D. Bray at ra | goog given cer- Fi 
5 AW.—Freedom from ex-, and sector type in a medium sized me Staff Correspondent ifica r . 
cunive batkinah in off-center po- | unit. ’ c Ad COLUMBIA, S. C.—According nies Gan Geet Ge te . . 
sitions, greater durability, higher The Ball Nut gear is said to at ' to C. R. Page, chief or” the under the law, 4,084 non-com- th 
efficiency and reduced road shock | permit the retention of the rug- iY 4 proximately two-thirds 0 ted |mercial automobiles received 
are among the advantages claimed gedness of low efficiency gears p 6,531 commercial ae ae oh courtesy inspection by the di- : 
for the new Ball Nut steering and add the ease of passenger car Es by the five stations of the re vision,” he continued. “The per- wi 
gear developed by GM's Saginaw handli t ial vehicles Carolina highway cep 2 egg ote centage of rejections in this class ne 
Steering Gear division. andiing ‘to commercia ; } : hicle inspection division during iS marouak, was eimest oa lee > he 
Introduced on several 1939|, The accompanying photograph _ November failed to pass inspec- | 9 a pe Riedl oe yr ge asf pr 
GMC units, the new gear resulted indicates the manner in which the “at tion. [Ais cose Were Even & sonia = gC 
from a search for a type which| new gear operates. “Only 547 trucks met the ~— specti on, 70 percent passed. 
would combine the efficiency and SE requirements of the 1938 truck ac “More vehicles were rejected on th 
steering ease of the ball bearing} The truck section of Automotive upon being inspected for the first account of defective lighting = 
h ith th it- News is the only publication edited CROSS-SECTION of the new Ball time,” Inspector Page said. “Of equipment than for any other ve 
roller tooth gear wi e su entirely for the truck, trailer and! Nut Steering gear, developed by the the 2,538 that returned for a re- |reason. Faulty headlights, r aii 
ability for heavy duty of the worm ! truck equipment dealer. Saginaw Gear div. of General Motors. e 2, a aoa so lights, ae. aaa tne ta 
rejection of 49 percent of the fa 
trucks and 56 percent of the pri- mi 
vate cars which were turned down. | th 
“Defective brakes and brake | t@ 
equalization accounted for 23 per- 1S 
cent of the commercial vehicle re- § dé 
jections and 26 percent of the 
passenger vehicle rejections. we 
“Faulty steering operation and le; 
wheel alignment were responsible he 
for 15 percent of the trucks and on 
13 percent of the private automo- th 
biles being refused approval. Mis- ro 
cellaneous defects, such as horn, 
windshield cleaner, mirror and co 
' exhaust system accounted for the lig 
remaining rejections.” wi 
we eee we 
ATA Plans to Hold |" 
; : an 
Sixth Convention | 
& - ta’ 
In Chicago in Oct. 
ut 
WASHINGTON. — The Ameri- | bu 
ean Trucking Assns., Inc., will in 
hold its sixth annual convention as 
in Chicago about the middle of we 
October next year, it has been we 
decided last week by the or- jca 
ganization’s executive committee, | po 
which met at ATA headquarters. | tri 
In addition to selecting the | 3. 
convention site, the committee | ad 
passed several important resolu- (| ur 
tions, including one endorsing re- i 
appointment of William E. Lee as us 
a member of the interstate com- ev 
merce commission. sO) 
The committee also resolved to gil 
work toward prevention of rail- m 
road ownership and operation of m 
truck lines in competition with | w, 
rail lines, similar to the manner | 
in which the Panama Canal act | gj, 
bars railroads from competing § qy 
with themselves. > m 
A third resolution calls for in- | of 
tensification of the highway cour- | re 
tesy campaign by all motor jap 
carriers. es 





FWD’s Restriction 
Book for ’39 Ready 


CLINTONVILLE, Wis.—The 
1939 edition of Truck & Trailer 
Size & Weight Restrictions, com- 


piled and issued regularly by the 
Four Wheel Drive Co., is now tor 
available. is 
The handbook is a ready refer- pr 
ence of authoritative information | Tr 
on the regulations covering the we 
restrictions in every state, and Tot 
. has been approved by state of- _ 
777 spectacular new line of Macks presents Those are only two of the features of the Mack ficials. : 
the most attractive business opportunity the line—ranging from new intermediate-weight aii ce Mail Ne 
. ; ; : Ala. Truckers to See ens 
automotive world has seen in years! Macks up to the largest trucks in the world. All ‘oht | tal 
; ' ; : Greater Gross Weig a 
A new light-duty Mack (illustrated here) for backed by Mack’s 38 years’ experience in design- BIRMINGHAM, Ala—Carl | ™6 
i ick- ility i i ‘ ildi i i ‘ Wittichen, president of the Ala- t 
delivery, pick-up, and general utility jobs. Think _ing, building, selling and financing quality trucks. aga A se Assn., said | 
of it! A Mack truck for $675*. Thanks to the vast new markets created by the last week that commercial truckers | 
° ° . z 2 : ‘ e wv 
And the most complete line of Diesel-powered — new Macks, there are several dealerships avail- SS de uae Gan Vear. | dit 
trucks in America—embodying the patented able. Write or wire for details now! He said, however, his organiza- |, 
Lanova principle which s/ashes fuel costs MACK TRUCKS INC., NEW Y | Hon did plan to ask the state Fine 
P P ‘ ae ORK, N. Y. | legislature for an increased ne | Do 

* . i thi ’ t affec 

Por standard chassis. f.0.b. factory. Cab, body, taxes extra. | 7 po Rig by laws n ow 4 
| limit truck speeds to 30 miles pet Ja 


|hour on open highways and gross Ser 
| weights to 20,000 pounds. 


STEP UP SALES...SIGN UP WITH MACK 
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Transportation Seen Biggest User of Light Alloys 


Elimination of 1 


Viewed as a 


DETROIT.—“The highway 


| transportation industry is rapidly 
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/ pounds; 


turning to the lightweight hi- 
tensile steel alloys which are 
popularly associated with the 
building of airplanes,” according 
to Harvey C. Fruehauf, president, 
Fruehauf Trailer Co. 


“It would not be surprising to 
find that trucks, trailers and 
buses in the near future become 
the largest users of such materials. 
To the ordinary man in the street 
who pictures the motor truck or 
trailer as a bulky, ponderous, 
heavy vehicle, this may be sur- 
prising. Nevertheless there are 
good reasons for this development. 


“Just as in the airplane field, 
the highway transportation field 
is vitally interested in the ratio of 
vehicle weight to payload. In the 
airplane this ratio must be main- 
tained or it cannot fly satis- 
factorily. In the case of com- 
mercial highway transportation, 
the proper ratio must be main- 
tained or the bus, truck or trailer 
is eating up its profits in pulling 
dead weight over the roads. 

“Not only is this hauling of dead 
weight costly in itself but adverse 
legislation in many states puts a 
heavy and unreasonable penalty 
on loads which are well within 
the capacity of the vehicle and 
road. 

“Not long ago a sleeper bus was 
constructed out of one of the new 
lightweight alloys now available, 
with the result that four tons 
were saved in its construction. 
This is the weight of 40 passengers 
and their baggage! The average 
layman can readily see what this 
means in the matter of transpor- 
tation efficiency. 

“In Fruehauf trailers we are 
utilizing not only new materials 
but new principles of construction 
in which the body shell acts also 
as its structure. We have a light- 
weight tank trailer, for example, 
weighing 6,950 pounds capable of 
jecarrying a payload of 25,000 
in other words, a ratio of 
trailer weight to payload of 1 to 
3.6. To this, of course, must be 


| added the weight of the tractor 
/ unit. 


x 
i 


i division of the automotive 


| weight units. 


“It is obvious that any operator 
using these lightweight vehicles, 
even though the materials are 
somewhat more costly in the be- 
ginning, can haul his goods so 
much more economically than by 
means of the old type heavy- 





“Even the great passenger car | 
in- | 
dustry cannot compete with the | 


: motor truck and trailer in the use | 
| of the lightweight materials. As a 
‘result the demands of the truck 


inary plans are now being made 
|without delay for the 1939 exhi- 


: 


| 


: 





| Ser 


and trailer industry for these 


Truck Show Is Set 
On All-Year Round 


Basis in New York 





NEW YORK.—Because of the 
enthusiastic acceptance of the mo- 
tor truck show by the industry, it | 
is announced by J. F. Winchester, | 
president of the National Motor | 
Truck Show Corp., that the show | 
would be operated on an all-year | 
round basis with permanent of- | 


fices established in the Hotel 
Pennsylvania. 
So well established has the 


National Motor Truck Show be- 
come that the industry has now 
taken over its management, by 
means of a show corporation, in 
Which 24 of the manufacturers are 
active stockholders and prelimi- 


| bition. 

As in past years the principal 
object of the show will be to sell | 
the public on trucks and the im- 
;Portance of truck transportation 
to a community as evidenced by 
the slogan adopted for the 1938 
Show “Highway Transportation 
ves Everyone.” 





Dead Weight 
Vital Factor 


high-grade steels is reflecting it- 
self in increased output and em- 
ployment. 


“It is obviously more costly to| 4 
use these new alloys, yet a com-| ; 
mercial operator secures such a 
tremendous return on his invest- 
ment in these more costly ma- 
terials that he cannot afford not 
to use them. On the passenger 
automobile, however, the matter 
of retail price is much more im- 
portant than economy of opera- 
ion.” 





ER OCTORRR  e 


BANTAM TRUCKS like this are proving practical utility cars for Firestone 





clusive service to patrons. 


AUTOMOTIVE DEALERS: 


dealers can meet any requirement exactly. 
chise in your community. 


® dealer 


Auto Supply and Service Stores, enabling them to give quicker and more in-' 





Huge Truck Order 
Is Placed by China 
With GM, Chrysler 





DETROIT.—An order for $2,- 


|| 000, 000 worth of trucks and parts 


with General Motors and Chrysler 
Corps. for use in the revival of 
commerce in the southern prov- 
ince of China was placed here 
this week by Kwang Pu Chen, 
official of the newly formed Uni- 
versal Trading Co. 

Chen declared that his objec- 
tive is to open new points of entry 
to replace ports now occupied by 
the Japanese. 


The —— International Truck line is a big asset to every International 
o matter how large or small a truck is called for, International 
See our nearby branch for complete information on this money-making fran- 


MANEUVERABILITY 


International Cab-Over-Engine 


ee 


1 D-300—a new high stand- 


ard for close work in crowded 
affic. 


SMART APPEARANCE 


International light-delivery units 
ia 4-ton to 1-ton capacities, in 
three wheelbase lengths. 


LET INTERNATIONALS 
HAUL IT 


You get the real measure of International Trucks 
only when they go to work for you. And then you 
get a better demonstration of stamina and econ- 
omy—more performance per dollar—than you have 
ever known before. 

International builds every type of truck to meet 
every trucking requirement, from 4-ton delivery 
to powerful six-wheelers. In all, there are 30 
models in 99 wheelbase lengths. And every one 
of them is a/l-truck in every inch and ounce of 
construction and design. 

Every International is ez gineered for outstand- 
ing performance and styled for brilliant appear- 
ance. The illustrations on this page show the 
quality of International design. For performance, 
let the trucks speak for themselves, for your 
business on your job. 

There are 242 Company- owned branches and 
thousands of dealers at your service, ready to give 
you a demonstration at your convenience. 


INTERNATIONAL HARVESTER COMPANY 


(INCORPORATED) 


180 North Michigan Avenue Chicago, Illinois 





International 1 
D-30 with specia 
body. Several other models for 
the medium-duty field. 


CROSS TOWN OR CROSS 
COUNTRY 


An International 3 to 4-ton Truck- 
Tractor. International Harvester 
sells twice as many heavy-duty 
trucks as any other manufacturer. 


LEADER IN 1%;-TON FIELD 


-ton Model 
panel -stake 


STAMINA IN STEEL 


Thereare many International Six- 


Wheel Model 


8, Dual- Drive and 


Trailing-Axle. Gross vehicle 
weights 18,000t062,000 pounds. 
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Truck Section 


Mack Announces First of New Series of Engines 


New Thermodyne Features 
Many Combustion Advances 





Truck Freight 


in Nov. 


Up 


For Third Successive Month 


WASHINGTON.—For the third 
consecutive month this year, the 
movement of freight by truck ex- 
ceeded in volume the 1937 ton- 
nage, according to truck loading 
figures for November compiled 
and issued this week by the 
American Trucking Assns. 

Comparable reports were re- 
ceived from 169 motor carriers in 
34 states who transported an ag- 
gregate of 730,569 tons in No- 
vember, 1938, as compared with 
612,015 tons in November, 1937, 
and 763,858 tons in October, 1938. 
The volume of freight carried by 
trucks last month, while showing 
a 4.4 percent decrease under the 
preceding month, represented an 
increase of 19.4 percent over the 
corresponding period last year. 

Despite the heavy hauling of 
automobiles and iron and steel 
products, the decrease in total 


tonnage under October, 1938, was 
attributed, in part, to drivers’ 
strikes in New York, New Jersey, 
Omaha, Kansas City, and other 
midwestern cities which inter- 
fered with normal business. 

The November figures repre- 
sented an increase of 17.37 per- 
cent over the 1936 monthly aver- 
age. Thus, the ATA truck loadings 
index figure for November stood 
at 117.37, compared with 113.38 
in October, 1938, and 92.89 in No- 
vember a year ago. In computing 
the index figure, the 1936 month- 
ly average is taken to represent 
100 percent. 


Ruhf Named by Mack 


NEW YORK.—Charles T. Ruhf has 
been elected vice-president of Mack 
Trucks, Inc., and the Mack Manufac- 
turing Corp. He will continue in 
charge of production at the Allentown 
factory. 





THERMODYNE, first of a new series 
of engines recently announced by 
Mack. A novel feature is arrangement 
of the combustion chamber, valve and 
porting. 


Cummins Offers Book 


On Diesel Advantages 
INDIANAPOLIS.—A new bro- 
chure, “Job-Test Evidence,” has 
been issued by the Cummins En- 
gine Co. 
The booklet illustrates and 
describes many of the advantages 
of diesel power. 


NEW YORK—Recently an- 
nounced by Mack is the first of a 
new series of engines—the Ther- 
modyne. Named to reflect the 
thermodynamic advances achieved 
in its combustion system, the en- 
gine is said to be of an entirely 
new design which has been in the 


acteristics make for a combination 
of exceptional smoothness and 
ability to operate at maximum 
output for long sustained periods. 

The series of engines still has 
conventional four-stroke cycle and 
the established carburetor and 
spark ignition principle. All these 


process of development at the] engines have the same six-cylinder 


Mack factories for several years. 

High horsepower together with 
exceptionally heavy duty, re- 
liability, and durability has been 
combined to an advanced extent, 


layout to which Mack has agq- 
hered for many years. Horse- 
powers for the complete series 
will range from 145 to 180. 


A novel feature is the arrange- 


the result being high power and|ment of the combustion chamber, 


torque per cubic inch with high 
output sustained over a_ wide 
range of speed. The engine is also 
declared exceptionally flexible 
and responsive and to have the 
ability to carry moderately high 
compression pressures without de- 
tonation on standard grades of 
gasoline. These performance char- 
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Wagner Auto-Metive-Air is a simple, advanced type 
of Air-Brake, for quickly converting manual brakes into 
Real Power Brakes — Power Brakes with plenty of 






THE THOUSANDS 





stored power always ready when needed. 


Its construction simplicity and greatly reduced num- 
ber of parts, make installation relatively simple. In 
addition, it offers many advantages such as: Low 
Maintenance Cost... Quick Action and Release... 
Automatic Time Interval between tractor and trailer 
brake application... Dual Valve Control, and many 
other features not found in ordinary air-brakes. 

If you are interested in improving the braking 
performance of every vehicle you sell, it will 
pay you to check and mail coupon for complete 


information. 








WAGNER contsibution 
te driving SAFETY and EFFICIENCY 


N R L: .. positively one of the greatest automobile safety achievements of 
°o © all time. Can be quickly installed on any Hydraulic Brake equipped 
car to prevent back-roll while stopping in traffic or on inclines. 100% automatic. 
it is another Wagner item that will give you added profit. 


CHECK the coupon on the right, for complete information. No obligationg : 


Every Truck 
Operator and Fleet 
Owner can Econo- 
mize with Wagner 
Auto - Motive - Air. 
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CYLINDER 


K38-2A 


WasgnerElectric Orporation*” 


6400 Plymouth Avenue, SaintLouis,U.S.A. 


am interested in receiving full information on the 


[_] Wagner Auto-Motive-Air Power Brakes 
[_] Wagner Automatic NoRoL 


valve and porting whereby the 
maximum turbulence is declared 
combined with extremely even 
rate of combustion and smooth 
pressure rise together with high 
volumetric efficiency, most favor- 
able spark plug position and clean 
combustion and scavenging. 


The engine is novel structurally, 
the crankcase and cylinders being 
cast in a single block, a practice 
fairly common in small engines 
but not previously attempted in 
engines of this size on account of 
the problems presented to the 
foundry. 

Provide Large Areas 


Seven thin-shell precision bear- 
ings supported by rugged bulk- 
heads, in the deep section crank- 
case provide large bearing areas. 

The crankshaft is fully counter- 
balanced by 12 massive counter- 
weights and forged integral with 
the shaft and has main bearings 
3% inches in diameter and 3-inch 
pins. Following Mack practice it 
is also pack-carburized and case- 
hardened as are the camshaft and 
timing gears. Cylinder block and 
crankcase casting as well as the 
cylinder head are made of special 
high-nickel-chromium semi-steel 
alloyed in the Mack foundry, and 
they are heat-treated in order to 
completely remove shrinkage and 
machining stresses. The cylinder 
heads in which the valve and 
streamlined valve passages are 
contained are cast in two blocks 
of three each, each head being re- 
tained by 20 hold-down studs or 
40 for the complete engine. 

The valves, which are inclined 
slightly in the head, are operated 
by the conventional rocker arm 
mechanism from tubular push 
rods from the camshaft in the 
conventional location. They are of 
tulip form with 30-degree faces 
and carry double concentric valve 
springs guided at their upper ends 
by large cup-shaped valve spring 
guides. 

By hollow-boring, the crank- 
pins have been made large-sized 
without excessive centrifugal re- 
action, while passing the connect- 
ing rods through the cylinder with 
such large lower bearings has 
been accomplished by making a 
split of the cap at 35 degrees in- 
stead of the usual 90 degrees and 
by retaining the caps by a com- 
bination of a mortise and a tenon 
joint and precision cap screws. 

Chambers Are Offset 

The special combustion cham- 
ber form which has been de- 
veloped is responsible for much of 
the output, responsiveness, flexi- 
bNity and economy of these en- 
gines. With reference to the bores, 
these combustion chambers are 
considerably offset so that a large 
part of the bore is covered by the 
perfectly flat deck of the cylinder 
head with a minimum clearance 
above the top of the pistons, and 
the bulk of the combustion cham- 
ber volume in the form of a D- 
shaped domed cavity at one side 
and above the bore. ; 

Both valves open into this 
cavity and the spark plug is lo- 
cated at a focal point so that the 
flame propagation is both rapl 
and even throughout the volume. 
Exceptionally high turbulence 1S 
furthermore insured by this com- 
bustion chamber shape. 








| Trucks Boycotted 

| LEOLA, S. D.—Business men here 
| have agreed to have all their mer- 
chandise routed over the Minneapolis 
& St. Louis railroad, in what was ¢¢- 
clared to be an effort to save the 
| town's one railroad line, which was 
threatened with scrapping 
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New Commercial Car Registrations, 10 Months Total, 1938-1937 


Figures supplied by R. L. Polk & Co., New Jersey Motor List Ce., and for New York City area by Sherlock & Arnold. 

































































































































































Hercules, White Get 
Large Order From 
Puerto Rican Line 











s ela lt | | a 
STATES ele] ¢ z 5 glel 3 S » | 4 STATES DETROIT.—Following a 25- 
Ices s$i/41 6 ei 8is -i 8 g é ail 3 a 4s 2| 3 : q year renewal of its operating 
BIE] 2 5 eisis t Zilzsisis|¢ E o| & = Bi a/2] & franchise and the granting of a 
nats ~qim'o gta! 6! g e!'coc' en iS) Blslelelé an = BiSl « loan by the Reconstruction Finance 
ination Alabama 38 | | 2184 2| | 446) 1) 1581) 236 Corp., White Star Bus Line, Inc., 
| ‘ | 2} 4| 750) 419; 48 2| | 14 20} 5] 5314/38 Alabam: a : pre 
cadens 37 | | 4120 3! | 941] 3) 4385) 535; 39) | 1342 12| 114| 1; | 16, 72) 10) at 11604 }'37 ee Hato aa coon ihe : a 
—~— es JI Oil arge-scale plans _ for 
: Arizona 38] 2! «+1! 604) 2 12) 149) | 484) 112) 9) 268 | izing i 
ori : | 7 2) 9 | 3] 10; 8} 20) 1733938 "Arizona “niz s S: é - 
nil = tt) 1206) 12) 348] =| 793; 313} 51; 1] «337]«17)s« 97] «s19], S| 45) 22} 10), 17} 3295]'37 Saraiaa Galieneme: —— 
rele and | Arkansas 38] =| =| 2001) «37; =| ::369 1801} 195; 3) 654, 3; 98] «5; «2 S| 12] 15; 8) 5207738 Arkansas *n the loan was granted pro- 
or and | 37) «=| =| «3303, 74! 674 a} 4388| 747; 32) «| 779) «BT 2i8) 381 |) tol t 10300 |'37 i ila ae ee, ee pont! = 
| odie ind a eae cae —e — as « c c 
ae California ‘38| 119) 15 6210 127/22; 2515| 57] 4940] 1894) 41) 21) 2552) 268) 452) 283, 8) 331, 233) 285) ems 20735 '38 California | able portion was to be used for 
ylinder | ___ ‘37 126) 24) 8853, 250; 20 4475] 114] 9011) 3205, 447) 56) 3131; 283, 737| 307| 47] 698) 343) 347 32874]'37 equipment rehabilitation, replace- 
ad- | Colorado 381 1 | 1317) 85 =e —--|ment and addition. Thirty Her- 
428, 4) 1305) 252 503) 28| 94) 53) | 13} 17) 41] 17) 4136)°38 Colorado : , 
ae si] 1! | 2125, 170 ~— | a8; 131 2396, 633] 00/2] ove] 30] 19a] 82] oa ga] a] dat trae hay our nat. tue ace tae DIXC, 
° : A 108 X22 INCHO!S, ave een ur- 
). + Connecticut 38] 32) 27; 832; 51! 27) 321] 27] 945} 208 af a3 654; 110; 69| 37; 11; 8] 62] 25) 30) 3495)'38 Connecticut | chased for replacement in Yellow 
a 37] 32| 33, 1800 103) 22 654) 71, 1922] 515 853} 183} 187) 121] 25; 46; 130) 1| 53] 6830/37 Coaches, The company has also 
- é SS c we c ae “ 
hamber, | Delaware 38) 6! 1) 450) 4 | 74! | 217) 51) | 2} 108} 4) 19] ~~ 8! | 2 8) 64 13) 970/38 Delaware | purchased 30 Model 800 White 
‘by the | _ _ ‘37 19) | 722; 3 1 96 | 469) 153 1; yo im aw Om hUTlLlUTLCUHO | 9} 1715 737 bus chassis, powered with Her- 
leclared | Florida 38] «1/ =| -:1569 G1! =| 435! «25! 1993) 254) 7! 5! 708| 77| 101] 56) rr Florida | CUles_6-cylinder gasoline engines 
y even 37] 1! =| 2394) «60; ~=—:1|_-767|—««31|-3658| 484) 73; 10] 1067| 80} 225) 114] 29 54) 63] 15) 9126]'37 sheecen wee és 34 ae eae 
smooth | Georgia "38 — 2 oa ; , —— ercules diesel engines have been 
. 17| 2131; 324; 8 15| 782) 55! 54) 20; 1{ 5| 49| 32| 29] 6091/'38 Georgia | cpocif re : 
¥ high 37] 2) =| +3885) 39; 4) 1146] 29; 5147] 671; 48! 14) 1109! 56] 141] 8} | 46} 64] 13) 10) 12432)'37 oe ra Sa ek a 
, Lavor- >Re > aera > egotiations whic resulte in 
id clean Idaho "38 | | 771 33 | 183 1} (715! =127| 17) | 422) | 44 8) | 34 12 6) 17 2390 138 Idaho | the siacine of the orders were 
: 37 | | 1235) 65! | 330, 5) 1182; 270; 92| 1) 594! 10) 85} 18} | 122) 21; 8| 28{ 4066/37 conducted through Stubbe Bros 
- ; 
turally Illinois "38| 57) | «4846| 458) 15) 1564) 99} 4126; 759! 26 39) 2970} 114) 369) is 7) 87) 178) 54) 114) 16031)'38 Illinois }of San Juan, Puerto Rico, the 
3 being __ ‘37 49} 2) 7404) 826) 70) 3148} 228) 8017 1710| 152| 34] 4167| 265! 566| 238| 30) 172| 312| 25) 199] 27614]'37 Hercules Motors Corp. dealer. 
° a 2 
practice | Indiana 38] 1 2449! 83, 8! 957) 14| 2004) 446! 12) 20] 1756] 72| 212] 74] 11] 109) 137) 52] 19] 8436138 Indiana Se 
engines 37] 15! 2] 4364! 261) 9 2109} 69! 4780) 1267! 163| 53] 2457| 82] 430] 128] 58] 283] 157| 44] 84) 16815]'37 Flare Ba ck Cut 
: C ve 
cunt et | S| Sa) SS AY BS BY aol BBL ALL aes “lB, Mew Beak 
0 | 21 | | 4! | si 6 : 
. itninesimenamaisga tine thas Sn ee —$—$$—$ ew Fo m 
the | Kansas °38 | | 2836! 151; 1] 474) 5) 1953) 348) 29! | 1307) 41; 135| 47; | i} 17 35) 15) 7375138 Kansas y 2 P 
. 37} 4) | 3687) 232; 2) 781)—«13) 3569| 911/ 175) 2 1611 9}_:174)~— 74 | 105} 26) 3] 11520]'37 cmon 
—— Kentucky 381 6 | 1984) 48) 6| 548] 35) 1326) 412) 14 14] 1232; 41] 100} 43; 2] 31) 53) 27] 11) 59331°38 Kentucky], LOS ANGELES.—A new fog 
1 bulk 37] 3) | 2949; 107) 19) 1104 67) 3096) 1022! 52 34 1444) 52! 247/ 77 Ally -106| 63! = 8 16} 10477 '37 lamp, declared to eliminate a 
= acaba 7 : —_ — ee a ; ets greater percentage of flare back, 
crank- | Louisiana 38) «3! «=| (1525) 47! 4) 350) | 1867} 209} 6 3| 861; 15] 59) 10) 3| 3) 41) 29) 14 5046138 Louisiana : 
Z areas ‘371 | | 2795! 672 G02} «| -36B1| 355] 21) 13] 1344] 22] 127) 31] =| «26 36] 17] «S137 a 7. ae here by the 
. — . etn naman ne ——_—_— ne — a ’ 
ounter- | Maine 38 | 3! 981] 17] 2) 289] 7! 1045; 245] 8! | 261] 23! 39] 3) | 16) 9 7] 3 2862138 Maine} The entire light is made of 
ounter- 37] 3! 9! 1750! 14! 1; 393) 5) 2082) 315; 53; | 413] 36] 92) 19} 3] 59) 18} | 12) 5277V37 _|heavy brass, highly polished and 
al with Maryland 38] 49! 38! 1342; 37| 16; 492! 25; 846) 165! 9 35] 641| 54) 89| 28) 8 14] 63) 27) 20) 39981'38 Maryland|chromium plated, with bracket 
ye 37] 60! 35! 2312; 81! 21) 864| 24; 1885) 417; 62) 31] 750] 95/ 137; 14) 30! 33) 103] 1{ 31] 6986]'37 forged of special brass alloy, said 
- c. ee a a _ z 
ctice jt | Massachusetts 38] 102| 77| 1926! 129| 55] 951| G61/ 2567/ 439] 13) 13] 868} 178] 133| 125) 15! 19) 141| 32] 82] 7926138 Massachusetts | 0 be much stronger than cast or 
d case 37] 211) 130) 3650, 196 36) 1586] 112) 5094! 1164] 197/ 40) 1187/ 240) 283) 200] 73] 67| 262) 2 105] 14835]'37 ee — ben 4 a 
= as een makin auxXillar 1 Ss 
aft and | Michigan 38] 6| | 2644) «58! 76) 919/94) 2969) 523) 23] —_| 1022; 28) 139) 108) | 21) 35) 45) 29) 87391°38 Michigan | cince 1911 . 7 
ck and 37] (12) 1) 5858 146) 98 2659) 220) 7893/ 1806| 378;  4| 1610{ 59/ 397| 292{ | 135} 80} 8] 110] 21768]'37 , 
as the | Minnesota "381 7 1| 2312 134) 16) 561| 35| 2352; 289) 19) 2] 1504] 42) 134) 41] 1) 44) 47) 30) 50) 7621738 == Minnesota . 
special '37] 11| | 3565! 233! 18) 1080 56! 4061| 610! 122| 16] 1888; 40 286] 69| 10! 115) 73; 5] 82] 12340/'37 Truckers Ask Hearing 
ye Mississippi 38] | | 1997] 5) | 296} 3 1667] 166] |B 823] 3B} | a) az} 3 ia 50501°38 Mississippi On Rail Rate Cuts 
Age 37) 3532; 23 529, 3! 4145! 478) 16) | 1341 5! 172) 9I / 20) 16) 4! 10300 ['37 LINCOLN, Neb.—The Nebraska 
ge and Missouri 38] 17| 1! 3917! 137! 22) 752! 65| 2599! 557| 12] 9] 1665) 67! 180) 104) | 23; 67 61] 28) 10283138 Missouri} Commercial Truckers Assn. has 
winder '37[ 14 =| +6384) 258) 45| 1517] 78! 5180| 1339] 44} 20/ 2208] 70) 311) 73) 6] 85) 152) 5) 17833 |'37 oft demanded that the state railway 
ve and | Montana °38 | | 1932} 52; | 282; 12) 1149) 173] 13; 2} 893! 1) 70! 7) | 55} 16! 9] 20] 3886138 Montana | ©COMmission rescind its surprise 
es are 37 | | 1460) 110 | 352| 21) 1442) 266) 61| 6] 868] 2) 96/ 10) | 91) 31] 1) 2a} 48381'37 re * a = — — in 
ae ———____— nn _— eet torteanonee = aed e bulk of intrastate rail rates 
blocks | Nebraska 38 | | 1406 51) 4 248) 4) :1199| 135 2 J a eS | 19) 9} 10) a Bag = Nebraska | and allow a hearing on the rail- 
> - * ! | 1 P . "39 . 
ane j a * — oe eS ee ee SS! ee . _| road’s application for a reduction. 
| Nevada "38 1 2 209) | 51} } 212) 68} 2 | 78! 4) 16) | r 2 & 660'°28 Nevada|The commission’s approval al- 
i iia 37 ' | 347| 36! | 98) 297; 99 16) 1) 103| 5) 29/ 5) | 34) 6 | 20] 1096''37 lows the new rail rates, which are 
perated | New Hampshire "381 4! 2| 500! 16 2] 158] 6] 446 70! 4! 2] 128 35) 19 3; 4! 3) 415) 15) 6} 1438N3R New Hampshire | identical with the uniform truck 
* push | New Jersey °38] 137| 130) 2726) 148) 49] 1098! 71| 2510! 622] 32) 16) 1313) 333/ 331! 82) 22) 40! 198! 47; 44) 9949/°38 New Jersey | 14, 1937, to go into effect Jan. 2. 
in the | 37] 219) 154) 4328) 461/ 93] 1887/94) 4581| 1086] 115! 111| 1739 422! 523/ 105] 55 104) 302 | 99) 16478137 cides ainaitad tain emeamsamanaiieaaeen 
rare Of | New Mexico 938) || 980) 29) s|«68} Ss) G47) 172] 3) 328) 5} Go}! Cs] a} 10) G22 pz New Mexico 
e faces 37 | | 1517] 57/ | 333} 2) 1356) 454) 37/ 2) 546) 26: 178) 15) | 23' 40 | 6} 4592937 
| ve | —_— ~ — = —--—--.. _-_. - oe _— 
: New York "38) 431/ 546! 5556) 433| 407| 2936] 68) 5024) 1655| 84 39! 3243! 863/ 472| 240| 141) 116) 450! 70! 270) 23044)'38 New York ° ar 257 A 
 soniad 37] 440| 673' 9368| 879! 298 4087/ 181| 9958) 3332| 160) 328) 4065| 1157| 722| 269! 389) 235| 813! 14) 210) 375781'37 
North Carolina '38] 27! 3! 3326! 28| 23 636) 20; 2104! 266 2] 6) 960! 88) 116) 29! | 4! 63! 32] 58] 7791738 North Carolina 
crank- | '37] 19' | 4712) 39) 21! 1228] 19] 4901! 699| 71) 28! 1690! 98) 339] 59! | 21) 58! 1) 34) 14037/'37 
ge-sized | North Dakota gay || G90} «s8} Ss |«158}) Ss} 718] «70 Ss} 54) 4} 38) | |] 18) 2264738 North Dakota 
gal re- ‘37, 3=| ~~ ~=«|~ (895! 26! 244 1! «881 95) 32) | 668 | 59! 9 22) | 2) 29349°37 
onnect- Ohio 38] 43 3549| 158! 41! 1484) 86) 3247! 726) 19] 47/ 2064) 148! 241! 188) 6! 94! 215! 67/ 102) 125251°38 Ohio s 8 
er = '37) 109' 1) 7227/ 284) 2 3320) 114) 7509) 1841! 285 124) 3008! 219) 508! 221! 47| 230) 498! 89] 137] 25773137 SHOOTS WINTER TROUBLE 
as ssasichaeeaasadataiaeena Canietinnaiae ail ae , : Pie 
a qa | Oklahoma 38 | | 2529! 28 582! 11! 2600/ 341/ 15! | 1172; 25) 100; 9) | 9! 20) 56! 22] 7519/38 Oklahoma oe 
i "37 6 | 4512! 75| 14! 965; 21! 4576! 883) 64! 3] 1677! 27| 215! 25) | 57) 58! 12) 46) 13236137 
i. Newest marvel designed to 
es and | 381. 2). ~+| +1052) ~~ 43! | 313) 38) 848) 411) 13) 1| 546! 30; 80! 38) | 24! 41! 45) 23) 3548/38 Oregon |. 01 4. ‘ 
z ae Geegen Tl 1} | 2202) 42 | 730) 78) 2176) 621) 127; 13: 801! 56! 164) 49! =| 119) 70} 26) 35] 731037 — the warden of automotive 
sitaiaiiaiaied aan ——____-_-—_-- — " nomen ws . maintenance urin winter 
a tenon | pennsylvania °38] 205° 176) 4289) 370! 102) 2162/ 73/ 3743/ 1104 28) 30! 2973| 388! 537) 278) 90] 1691 219) 103) 144] 17183/°38 Pennsylvania] weather is a “heat oe This 
ews. i '37] 399! 265’ 8755! 656! 99' 4705! 109 8802| 2620! 114) 97 4397| 573' 1065) 377! 192) 431) 517| 13! 304] 344901'37 handy gun literally sprays heat 
t i . l ! ! ! ! ! | ! ! ' ! ' » . - 7 
Rhode Island 38] 211 3° 366) 18) 5] 113/ 16! 380) 86) 2} st) :148) 26) 25) 12) 1! 9)! 8258 P38 Rhode Island | where needed. Made by Albert- 
due i ‘371 32, 4 605) 53! 6-278) 23 979 217, 18 1/ 150° 46! 69] 19} 2) +20} 25! =|} (2558137 7 son & Company, Sioux City, Iowa, 
ae | South Carolina. 38l_2 1466° 3! «4!:«324)—s4!-s«-1200}:-119) = 9} 3} 351! 24! 59) 3} |B) s5) 17) 3529/38 South Carolina | the Sioux Electric Heat Gun is 
— i ‘371 2302! 13 6] 676! 10| 2359! 324) 52) 21! 548) 54) 164) 11) |} 22) 39! 1| 13] 6616)'37 - a light hand tool for many import- 
con he | | 844! 20 | 156, 1| 500! 59! 6) | 413) 7 44 #410 | 13) 2 9) 18) 1802P38 South Dakota | 2nt jobs around the repair shop or 
at Toe Daene Sy tt: eas! 37 237; 1! +766! +130; 23/ | 462; 11! 50) 37) | 26 2 1 43) 2471/37 garage. It will quickly thaw a 
rs are | Tennessee 3811 195917, ~+5| 471) ~«79)*«21431)«348) = 7)~=SO)«soR’ SSAC) TS!) 5532138 Tennessee | frozen radiator or cylinder jacket; 
a large 7 37] 3045 78! 6) 1081! 84) 3227) 748} 31/ 7! 1339' 12! 216) 331! 47; 70! 8! 6] 10036137 free and flush out a chilled dif- 
by the | Texas gat 3 7296) 159! 16 1731! 8| 7561! 760! 56! 22! 2927! 89) 410) 42" 96) 119! 96° 62] 214531'38 Texas serenting or transmission; or warm 
ylinder | 37) 1 11800’ 272 17] 2685] 27| 13299! 1830] 259; 68: 4661’ 125) 726] 73' | 298) 201! 41! 56) 36440I°37 = — oil. aoe heat gun is 
ene oe a seal es ee — also useful in drying water-soak- 
earance ; 3. 7 +4 140) 4) S19} 217] G6 | 330) wn 43 ' 3 8!) 5) so )s«17220°38 Utah |‘, ‘i a ; 
ns, and ) Utah on 348,29 | 315; 4! 881| 271] 15| 2 476 16) 64 1! ' 51) 21} 10! = 3 3007137 oe an ~~ = Rg 
- cham- iene —————_—_—_—— m sigh ne heart o 
; : 2 107; 6| +298) +42) «+41 5S! 158! 2 25: 6 3 3! 43 4~«=«62)) 99738 Vermont | this heat gu hard-worki 
f a D- Vermont 381 7 313 2 ! ! ! at gun is a hard-working, 
oe | - 37 8 532! 23 | 251] 5! 830) 173| 15] 6! 227 9 52! 17 5 14 19) a: 3 __ 2190137 efficient heating element made 
| Virginia "381 31° 33 2635’ «417! +«413| 570! 18| 2097] 300} 6 7) 711! 54) 120' 18! 1 6) 26! at 281 6712138 Virginia |from a Nickel-chromium-iron al- 
o this 37) 53! 15! 4366 31! 15] 973|__ 21) 4048) 721| 52| 3! 984] 38! 186) 26! 3! 34! 59 | 9 11647137 loy containing a high percentage 
gis lo- | washington “93812 1282) 43’ 16) 581/12) 991! 373] 22) 11) 1006) 39; 86 19) 3! 59) 56) 35! 441 46801'38 Washington | Of Nickel. This special Nickel al- 
hat the 37] 2626} 81' 13/1030} 21! 2454) 832! 220! 17! 1404) 82’ 166) 74! | 149} 82| 44! 104) 93991°37 ‘oy assures a compact, efficient 
1 rapid conompunaes : : 06 ~48~CS~SY:*=C<C |S!) 292) = !Sts«édM)s«=iédz!sd’s«d183' ss 78!si‘|SsOT)”O20)34)2YS 3930138 West Virginia | "¢@ting element and has the unique 
volume. W. Virginia a 4 hed 112 9) 881! 35! 2349! 633! 65 | 870 30! 360 119! 1! 17 73! t 25] 8392 1'37 | Property of operating indefinitely 
ence is ree , - 7 +: _ | at hieh t-mperatures without de- 
¢ aes : 77 9 680! 16! 2134) 379! 12 7! 1124 40° #179! 66 3} 33! 44) 33! 20) 73581°38 Wisconsin 
| ym 38 2377 189 De! 1832| 39] 4711/ 1052 159 14! 1812’ 68 513) 163! 20! 127) 81) 9 125) 15591137 terioration, 
Wwooul 38] 160° 14 148° —=«|~=«C«481)si59!sC 256 ' wt 7 | 10° 2 7 6 1472138 Wyoming om ns ere 
q yoming a1 662! 43 240° +16! «+720! 142) #415! 3! 384! 11! 44! «#16 38! 29 | 2) 2371137 ' THE 
eee sal 32 *12~TT)SC«):~C(‘<“a; CC)! s36! Ys! 74! 8}! 0) 4 GY. 934838 Dist. of Columbia 
ir bai aiegaamen 3 13 12’) 770 16! 42 274! #+15' 747) 284) #421! 7) 212) 24 25) 10) 5! 9 31 4 1] 25124'37 INTERNATIONAL 
yneapolis | ee — — 
was © 10 Months 381136411077 98021! 3757) 1045'29970! 1171! 8672517172! 660 380'47816' 3493' 6170) 2503! 344) 1695) 2924) 1668 1977} 3099321'3% 10 Months | NICKEL COMPANY 
eo wes Total '37] 1880/1372 164852! 7346) 1054'56708! 2122'176981 39175} 4580! 1239 66818! 4856'12278 3806 1032! 4763! 5205! 858  2667/559592)'37 rotal INC. New York, N.Y. 
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1939 Delivered 
Price List 


Following is a list of new passenger car 
delivered prices for 1939 at point of manu- 
facture. Prices shown, with the exception 
of Willys-Overland, include standard equip- 
ment and federal taxes. Willys prices do 
not include federal tax. Ford and Lincoln- 
Zephyr prices do not include transporta- 
tion or taxes. 


BANTAM—Cpe., $399: spec. rdstr., $449; 
stand. rdstr., $479; deluxe rdstr.. $525; 
4-pass. speedster, $497.50; deluxe speedster, 
$549; station wagon, $565. 


BUICK, Series 40 — Bus. cpe., $894; sport 
cpe., $950; 2-dr. tour. sed., $955; 4-dr. 
tour. sed., $996; conv. cpe., $1,077; sport 
phae., $1,983. Series 90—4-di. tour. sed., 
$1,205; sport cpe., $1,175: 4-dr. town sed., 
$1,246; conv. cpe., $1,343: sport phae., $1.- 
713. Series 80—4-dr. tour sed., $1,543, with 
trunk, same; formal sed., $1,758; sport 
Phae., $1,406. Series 60—2-dr. tour. sed., 
ae 8-pass. tour. sed., $2,350; limousine 

453. 


CADILLAC, Series 39-61—Cpe., $1.610; 
tour. sed., $1,680; conv. cpe., $1,770; 5-pass. 
conv. sed., $2,170. Sixty Special—Tour. sed., 
$2,090. Series 39-75, Fleetwood — 5-pass. 
tour. sed., $2,995; 7-pass. tour. sed., $3,- 
210; 2-pass. cpe., $3,280; 5-pass. cpe., $3,- 
380; 5-pass. town sed., $3.635; 2-pass. conv. 
cpe., $3,380; 5-vass. conv. sed., $3,945; 8- 
Pass. tour. sed., $3,105. Series 39-90 Six- 
teen—$5,140 up. 


CHEVROLET, Master 85—Bus. cpe., $628; 
coach, $648; cpe. pickup, $669; town sed., 


$669; sed., $689; spt. sed., $710. Master 
Deluxe—Bus. cpe., $684; coach, $699; 4- 
Pass. cpe., $715; town sed., $720; sed.. 


$745; spt. sed., $766. 

CHRYSLER, Royal—Cpe., $918; Vict. cpe., 
$970; 4-dr. sed., $1,010; 2-dr. sed., $975; 
Royal Windsor, $1,075. Imperial—cpe., $1,- 
123; vict. cpe., $1,160; 4-dr. sed., $1,198; 
2-dr. sed., $1,165; New Yorker. $1,298; 
Saratoga, $1,443. 


DE SOTO, Deluxe—Bus. cpe., $870; cpe., 
$925; 2-dr. sed., $930; 4-dr. tour. sed., $970; 
Custom—cpe., $923; cpe., with aux. seats, 
$978; 2-dr. tour. sed., $983; 4-dr. tour. sed., 
$1,023. 


DODGE-—Cpe., $756; deluxe cpe., $803; 
opera cpe., $860; 2-dr. sed., $815; deluxe 
2-dr. sed., $865; 4-dr. sed., $855; deluxe 
4-dr. sed., $905; 7-pass. sed., $1,095. 


FORD, 60 h.p.—Coupe, $580; tudor, $620; 
fordor, $665. 85 h.p.—Coupe, $620; tudor. 
$660; fordor, $705. Deluxe—Coupe, $680; 
tudor, $720; fordor, $765; conv. coupe, $765; 
conv. sedan, $895. 


GRAHAM—Combination cpe., $940; 2-dr. 
sed., $940; 4-dr. sed., $965. N.B.—Super- 
charger equipment group. $130; custom 
equipment group, $130; either or both of 
equipment groups may be added to above. 


HUDSON, 112 Deluxe Series—Util. coach, 
$725; 3-pass. cpe., $745; util. cpe., $750; 
tour. brough., $775; Vict. cpe., $791; tour. 
sed., $806; conv. cpe., $886; conv. brough., 
$936. Six Series—3-pass. cpe., $823; tour. 
brough., $856; Vict. cpe., $869; tour. sed., 
$898; conv. cpe., $972; conv. brough., $1,032. 
Country Club Six Series—3-pass. cpe., $919; 
tour. brough. $960; Vict. cpe., $967; tour. 
sed., $995; conv. cpe., $1,052; conv. brough., 
$1,115. Country Club Eight Series—3-pass. 
cpe., $1,009; tour. brough., $1,049; tour. 
sed.. $1,079; Vict. cpe., $1,051; conv. cpe., 
$1,138; conv. brough., $1,201. Country Club 
Custom Eight Series—Tour. sed., $1,174. 
Big-Boy Series—Tour. sed., $884. 


HUPMOBILE, Six—Skylark 4-dr. sed., 
$895; Senior 4-dr. sed., $995; Senior custom 
4-dr. sed., $1,095. Senior 8—Deluxe 4-dr. 
sed., $1,145; custom 4-dr. sed., $1,245. 

LASALLE, V-8 Series 39-50—2-pass. cpe., 
$1,240; 5-pass. tour. cpe., $1,280; 5-pass. 
tour. sed., $1,320; 2-pass. conv. cpe., $1,- 
395; 5-pass. conv. cpe., $1,800. 


LINCOLN-ZEPHYR — Cpe., $1,320; 2-dr. 
sed., $1,330; 4-dr. sed., $1,360; conv. cpe., 
$1,700; conv. sed., $1,790. Custom — Cpe., 
$1,450; cpe.-sed.. $1,480; 4-dr: sed., $1,510; 
town lim., $1,700. 


NASH, special Nash LaFayette series— 
bus. cpe., $770; 2-dr. sed., $810; 4-dr. sed., 
$840; 4-dr. sed. with tr., $840. Deluxe 
series—all-purpose cpe., $860; Vict. sed. 
$855; bus. cpe., $825; 4-dr. sed., $885; 4-dr 
sed. w. t., $885. Ambassador Six series— 
all-purpose cpe., $960; Vict. sed., $955; bus. 
cpe., $925; 4-dr. sed., $985: 4-dr. sed. w. t. 
$985. Ambassador Eight series—all-purpose 
cpe., $1.120; Vict. sed., $1,205; bus. cpe. 
$1,175; 4-dr. sed., $1,235; 4-dr. sed w. t 
$1,235. 

OLDSMOBILE, Series 60—Bus. cpe., $777 
club cpe., $833; 2-dr. sed., $838; 4-dr. sed. 
$889. Series 70—Bus. cpe., $840; club cpe 
$891; 2-dr. sed., $901; 4-dr. sed., $952. Series 
80—Bus. cpe., $920; club cpe., $971; 2-dr 
sed., $992; 4-dr. sed., $1,043. 


PACKARD. Six—-Bus. cpe., $1,000; club 
cpe., $1,045: conv. cpe., $1,195; 2-dr. tour 
sed., $1,065: 4-dr. tour. sed., $1,095. One- 
Twenty—Bus. cpe., $1,200; club cpe., $1,- 
245; conv. cpe., $1,390: conv. sed., $1,700: 
2-dr. tour. sed., $1,265; 4-dr. tour sed., 
$1,295: Limousine, $1,955. Super Eight— 
Club cpe., $1.955: conv. cpe., $2,180; 4-dr 
tour. sed., $2,035; conv. sed.. $2,435; limou- 
sine, $2,600. Twelve —Cpe., $4,140: conv 
epe., $4,375; club sed.. $4,255; formal sed.., 
$4,865; 4-dr. tour. sed., $4,155; Victoria, $5,- 


230; limousine, $4,690 

PLYMOUTH, Roadking Line—Cpe., $645: 
2-dr., $685; 2-dr. tour. sed. with trunk 
$699; 4-dr., $726; 4-dr. tour. sed. with 
trunk, $740. Deluxe-—-Cpe., $725; cpe. with 


r.s., $755; 2-dr. sed., $761; 2-dr. tour., $775 
4-dr., $791; 4-dr. tour., $805. 

PONTIAC, Quality Six—Cpe., $758; spt 
cpe., $809; 2-dr. tour. sed., $820; 4-dr. tour 


sed., $866. Deluxe Six—Cpe., $814; spt 
cpe., $865: 2-dr. tour. sed., $871; 4-dr 
tour. sed., $922; conv. cpe., $993. Deluxe 
Eight—Cpe., $862: spt. cpe., $913; 2-dr 
tour. sed.. $919; 4-dr. tour. sed., $970; conv 
cpe., $1,046 

STUDEBAKER, State Commander — 3- 
pass. bus. cpe., $875; 3-pass. custom cpe 
$900; club sed.. $955; cruis. sed., $965 
State President—3-pass cust. cpe., $1,035 
club sed., $1.190; cruis. sed., $1,110; conv 
sed., $1,460 

WILLYS—Overland Speedway: cpe., $560 
2-dr. sed, $580; 4-dr sed., $595. Overland 
deluxe: cpe.. $610; 2-dr. sed., $630; 4-dr 
sea., $655. Willys 48: cpe., $495: 2-dr. sed 


$535: 4-dr. sed., $555 
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Actual top and bottom prices on 1935, 1938 U d ¢; ~ li P - Atlanta Georgian-American; Pittsburgh Press; 
and 1937 Used Cars, as advertisea in local Cleveland Plain Dealer; Detroit News; St. 
newspapers of current week. SEDAN prices se ar e ing rices Louis Globe-Democrat; Cincinnati Post; Den- 
cneeuthie - i Belen Ghee: bow Con ver Post; Minneapolis Journal; Los Angeles 
Times, doerae’ American, World - Telegram: As Advertised W eek Ending Dec. 10, 1938 Daily News, Examiner; Seattle Times. 

_—— 
MAKE Boston N.Y. Atlanta Pittsbrg. Cleve. Detroit Cinti. Minn. St. Louis Denver L. A. Seattle Nat. Ay. 
Buick “40” '37| $635 '$ '$625-$685 '$575-$595 |$595-$695 $525-$595 | $595-$695 $675 |$625-$685 $625-$695 $595-$7 15 $698-$7 45 |$609-$680 
ee ES ee ee ae ~ 936) 475 | 395 | 495 | 425- 475! 425- 495; 345- 395! 425- 485) 545 | 495- 525) 525 495- 525! 605 | 442- 508 
ae iis eRe. PG a0UC~C2C«C« AC‘; ——~T 295- 345) 345- 375 ~ | 285- 345] 385s | | 308- 362 
Buick “50-60” °37| 675- 725! 695- 765 | 695 | 625- 745: 625- 665) | | 695= 725) | 670- 725 
i ae 736) 565- 575 450- 495| 445- 525) 425- 465) | 471- 515 

ae aaa 35 | | "350 | | a 
Chevrolet Master 37] 325- 345| 385- 395! 359- 395) 345- 395 365- 395 | 425- 445) | 368- 395 
- : "36 | 295 325 235- 295 245- 299) 275- 345) | 345 | 262~ 322 


j | 295 | 215— 255 


| 
| 
| 
| 








"35 | 265 185- 225, 195— 245 
Chevrolet Master Deluxe '37| 465- 495! 445 | 445- 475! 445- 495) 395- 495! 395- 445! 445- 525| 495- 525) 445- 495) 475- 525! 495- 545! 545-— 565] 458- 508 
36] 375 | 395 345- 385  325- 365| 325- 375] 295- 325) 375- 425) 395- 425) 395 | 375— 425) oe Seo] 394 
aaa 35] 269 295 275— 325) 315- 335. 199- 275| 245 295] (345 | 325 | 266- 320 
Chrysler Six 37] 585- 625\ 625 | 625 |: 525- 595| 485- 625| 495- 545] 495- 585/645 | 575 =| 575- 625) 575- 625) 745- 765! 568- 626 
—~~”””””””S BTS 4S] BAS 450 475 «TS 42s soO- OS CSC~—SC~‘ SSCSC“(‘C#SC(C#*d*#CIO= 4ST” | 4950 || 386-460 
Chryster Eight 37 65 was es Sum asi Sos | Se 


| 495 | | 420- 495 
| | | | 
| 565- 595) | 645 | 512- 575 


36} 495 | 445 395 ] l ! 
35) ! l l I l 


ese wee eet me Pow Pp ee eee 


De Soto 37] 595 | 495- 550| 545- 595 475- 545| 485- 595| 475- 545| 465- 495, 610 — | 
se ae én "36] 475- 495| 340- 395) 425 | 395- 495| 325- 445) 345 | | 465 | | | 376- 454 

"35 | | 325 | | 325 | 310 | |_ 295 | | | | 365 | 310- 345 

Dodge 37] 545- 575] 445- 535| 575— 610| 465- 495| 475— 580| 445- 525| 487- 585| 565- 625| 495 | 585- 625| 525- 625| 595- 675| 564- 587 
86} 395— 475) 310- 395) 395— 425 345- 395] 325- 4501 365 | 375- 420/425 —| 445 | 4251 425 | 445— 498) 380- 426 

"35 | 335 | | 325- 345! 245- 375! 275- 345| 225- 275] 295- 395) | | | 395 | | 284— 355 

Ford Standard "37| 395 | 345- 395! 365- 395) | 295- 375] 295- 325] 325- 345) | 395 | 395- 425) 425 | | 345- 385 


| | 232- 308 


"36 | | 275 | 325 | | 225— 325| 195 | 235- 275) | | | 
35] 195 | | 225 | | 165- 249! 115- 125' 199 | | | 265 | 265 | | 180- 226 
Ford Deluxe 37] 445- 495! 425- 475) 485 395- 445| 425- 445| 395- 425) 395- 425) 525 | 475 | 465— 545! 465- 525] 495— 545! 438- 485 


| 320- 382 
| 233- 300 
| 330- 510 


| 255- 340 


| 235- 295! 295- 345! 345- 425) | 425 | 375- 425! 445 
| 175 | 225- 265] 265- 335! | 315 | 325 | 
| 295 | | | | | | 645 


| 335 | | | 275 


36] 345 | 
*35| 295 
37] 
36] 


| 325- 365) 295- 325! 345 
| | 225- 265! 275 
| 365 


| 385 | | 


| 345 | | 


| 235 | | 








"35 | | | 275 | 275 | | | | | | | | | 275 
Hudson Six 37] | | 495- 525] 565- 595| | 445 | | | | | | 502~ 560 
*36] 445 | | | 285- 345! 395 | 295 | | | 445 | 395 | 325- 428 
"35 | | ! | 245 | | 245- 275! | 245— 275 
Hudson Eight 37] 745 | | | 645 | | 725 | 645- 735 
"36 | | 425— 475] | 575 | | 425- 525 
351 | | | 385 | 385 


| 467- 520 


| 345- 382 
| 182— 232 


525 | 525 
| 415- 465) 425 


450- 545| 495- 575! 495 
| 395 


37] 545- 575) 465 445 | 395— 425) 445- 475 


36] 345- 365: l 





' 400 


| 225- 2957 295- 345 395 








35] | | | 165- 195! 135- 195! 245- 345] 195 ! | 

LaSalle 37] 725- 785! 645- 795! 765- 825) 725 | 625- 795! 695 | 645 | 825 | 795 | 845 | 825 | 690— 812 
36] 595 | 485- 495! 685 | 495- 595| 595 | 395- 485 | | 545 | | 503- 571 
"35 | | | | | | 375 | 345- 375! | | 345— 375 



































Lincoln-Zephyr 37) 745 | 695— 775) 725 | 635- 695! 575- 695! 595- 675! 695 1 745 | | 675- 765! 725 | 656- 730 
36] 545- 565) | | 445— 545! 425 595 | 472- 568 

35] | ; \ | 
Nash-LaFayette "371 | | 525 | 495 545- 585) 595- 625 | 545- 578 
36] 325- 365) | 315 | 375 | | | 425 | 320- 388 

351 1 | | | | | 
Nash 37) 555 | | 445- 595! | 475 | 575- 665) 595- 625 | 522- 610 
36] 345- 395 295 | 325- 445 | 525 525 | 479 | 361- 472 
"35 | | | { | 289- 375) | 395 445 | 345 | 317- 405 
Olds Six *37| 545- 625! 635 | 565- 595! 495- 595! 495- 625] 525- 565) 495- 595! 625 | 495- 565! 595- 625! 545- 625! 625- 645! 550- 610 
= 36] 475 | 465- 485! 445 | 415- 475| 395- 495! 345- 395! 425- 485! 445- 485) 465 | 475 | 475 | 475 | 430— 472 
35) 375- 395! 325- 365! 325 | 295- 375) 295- 375) 165- 245! 265- 375| 325- 375 | 395 375 445 | 305- 372 


wt. Tit, tet tee tet Ae be fe fee eet ee fee feet ee 2 CO CO ole ee 


| 578— 656 
| 410- 502 


545- 650 645 


| 395- 495 


| 545- 685! 645 
| 495 | 495 


37] 645 
36) 525 





425 








"35| 395 ! ee 345 OC 345- 395 
Pontiac Six 37] 525- 565| 485- 545| 585 495- 575! 465- 595| 445- 525) 495- 595) 545 495-535. 525 525- 625 625 | 500-577 
"36] 445 | 395- 425| 395 —«|:345- 425! 345- 455! 325 365- 395 445 475 435- 495) 381- 445 
35] 375 | 325 | 275— 325] 175- 3451 265- 325! 325. | 345-3851 445 —s«|:-285- 366 
Pontiac Eight 37] 645 | 1625 | | 625- 645 
36 | | 365- 395! 445 ! 465 | 405- 430 





"35 | | ! | | 
"37| 695 625 695 | 695- 765) 575- 695! 595- 725 595- 695! 725 


695-— 725' 665- 725 | 657- 720 





























oe 36] 495 495- 525! 525 495- 575! 465- 495! 365- 495! 427 ' 595 495 575 . 660 | 463- 555 

ay "35| 425 425 350 | 345 375- 395 395 425- 445 | 380- 422 

Plymouth 371 445 425 395 | | | | 395- 435 

pc as 361 325 | 315 | 315- 345 1 , | | $§5= 335 

SN ee aes 351 245 | 225 | 245 | 225- 245 

Plymouth Deluxe °37| 435~- 495! 385- 475! 465- 510! 445- 495) 465- 545 395- 465’ 465- 510] 475- 535 565 475- 545! 545- 665! 455- 530 

eee 36] 345- 435 | 375 | 325- 425! 340- 425/ 355 | 345- 420) 445 395 375-425 495 | 357-440 

8S) 295— 345 315 | 225- 275| 265- 325! 195- 245! 245- 350 295 345 315 | 262- 320 

Studebaker Dictator BT 525-575 575- 605! 495- 575! 425- 545 545-595) 625 625 645 532- 595 

ee 36] 425 ___| 345-395 1 445- 485,475. 105 595 420-488 

ae aad 35] 325 245 245- 295 320 #| | | 925 =< 272- 346 

Studebaker President *37| 665 645 625 625- 655 

——s 86) 425 i Senge MEI a “} 425 

mee mated a a ee 345 ae a ee 

Willys 37] eee 325 265- 345) 269- 345 325 325 333 296- 33% 

eae ma 25 | | «17S 195) SN CA: RR RET 175- 228 
3 ee eke Be 


Se 
National Average. All Makes. $403-$464 


Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled ex- 

clusively by Automotive News as a copyrighted feature. This is the first time anywhere that bona fide top and bottom 

prices have been compiled from published figures to establish the trend of the market and the resulting national index 
Where no prices are quoted, no car of make and model was offered during the period covered. 
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=| | Bi Fou th 5 ; 07 9 
3 St. ; 
| TS r uarter boosts utput to Os A 
igeles 
AN $ Pr disni ; Production Falls  ‘ ae 
AY. s Production Estimate To 75.587 Units Passenger Car Registrations: 
09-$680 (U. S. and Canada) — 10 Months, Plus 42 States for November, 1938, 1937 
2 308 Weeks Ended De : | a 
A2— 508 eeks Ende c. 31, Dec. 24 In Final Week Nov. 1938 1937 Unit 
08— 362 Week Same Week Total Grand Grand Nov. Pos. 1938 Pos. 1937 Pos. Loss 
a Ending Week Ended Dec. Total Total Chevretet ... 6.600. 39,975 1 400,331 1 £707,653 2 307,322 
10— 728 Dec. 31 1937* Dec. 24* 1938* 1937* 1938 (Continued from Page 1) AEE: SePiviee lea se0sr0% 20,470 3 £317,572 2 £730,647 1 413,075 
i= 313 | GEN. MOTORS... 31,767 15,220 34,076 158,096 1,924,305 1,108,980 | Vember and 227,000 for December |Plymouth ......... 24,886 2 243,835 3 433,164 3 189,329 
— —w * F 19,450 14,000 20,050 91,839 1 ,189, 779 702,520 | of this year. SS 2 S0N eX 0:2 14,538 4 143,087 4 185,736 6 42,649 
— Buick... 567 495 4.841 23529 239.648  180163| With retail demand continuing |Dodge ......--.... 8192 7 85,008 5 240,962 4 155,958 
5 er 3,800 275 4,135 19,181 239,353 98,644 | Unabated, in many cases contra- | Pontiac ........... 9,302 5 81,961 6 199,542 5 117,581 
2 32 Oldsmobile ... 3,000 1 4,025 18806 217.789  101.205| Seasonal, 1939 registrations are | Oldsmobile 8,581 6 75,576 4% 176,314 7 100,738 
<m |. Seetatane a 950 450 1,025 4,741 44,736 26,448 ! likely to touch pemeee pace eats 3,722 10 43,818 «8 = 89,0718 42,253 
ns UW PU 6 +6 sa 0408 300 21,475 22,350 94,184 1,130,619 620,352 AN s Production the 3 ,000,000 rysier . ana ’ 11 38,760 9 84,389 10 45,629 
58-508 Ford+ ........ 15,600 21,000 19,200 82,090 1,095,984 581,931 mark, ranking| Studebaker ..... 4,087 8 36,123 10 65,670 13 29,547 
a 304 Lin.-Zephyr 600 475 735 2,816 34,645 19,838 Estimate the coming| Hudson ........... 3,792 9 35,274 11 84,700 9 49,426 
66— 320 Mercury ...... BOO ok vcas 2,425 9278 ........ 18,583 105,000— year above 1932 UE oe 2,539 13 29,713 12 69,278 11 39,565 
66-320 | CHRYSLER 17015 ||... 18,528 90,016 1,124,992 549,902 1933, 1934 and|N@Sh cso ae. a. lO | 6 
58— 626 Plymouth+ _... 9,000 | 10555 51445 526-066 323'808 | 100,000— 1935, Cad.-LaSalle ...... 2,576 12 21,687 14 37,353 15 15,666 
= Dodge+ ....... 5,810 { 5275 27508 379626  139°554 On the basis} Lincoln ........... 1,108 16 14,737 15 22,921 16 8,184 
53 345 Chrysler ...... 1,210 § 1,205 6,076 126,260 50.403 of current re- PERE 5.4, viwhiais- 09.864 644 17 11,734 16 49,017 14 37,283 
22 34 De Soto ...... 995 1 993 4987 92'040 36137 tail demands|cranam .......... 255 18 3,680 17 13,115 17 9,435 
B0- 652 HUDSON+ ...... 1,050 870 1,200 5,920 102,362 54.493 and the in- Stinson ipa sre ew 1,667 14 eet tC .. «ce 
20 495 SP UDEBAKED :* : ; wal — 5,031 108,553 53,078 dustry’s conser- | °° SPEOUS «+: - 106 2,242 2,987 746 
: ’ , | 91,317 49,975 vative expecta- aaah cok ~ ae 
ate NASH eae ee te 1,425 629 2,1 10 6,228 87,987 45,620 tions of a 30 TOTAL $6806 6.5.9 151,172 1,614,370 3,258,460 1,644,090 
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Market Seen Entering ’39 on Steady Upward Trend 


Motors kar Above ’38 Lows 
Despite Slight Drop in Nov. 


Special to Automotive News 

NEW YORK.—Although slightly 
below their highs of the year 1938, 
reached in November, prices of 
stocks of automotive companies 
are, in the average, far above, not 
only their lows of the year, but 
their prices at the start of the 
year. What is more important is 
that stocks now are in an upward 
trend, as against the downward 
trend prevailing a year ago at this 
time. 

The upturn in stocks, however, 
has been under way a considerably 
longer time than the upward spiral 
of business activity. 

In this connection, Automotive 
News carried on its front page in 
the issue of March 19, 1938, a ban- 
ner headline which read: “Wall St. 
Sees Sky Clearing.” It is interest- 
ing to note that within a few days 
after the headline appeared, aver- 
age prices of stocks of automotive 


about 2 points below their highs 
of November, there is as yet no 
indication in Wall Street that the 
decline from that point in recent 
weeks has been anything more 
than a technical correction and a 
year-end selling for tax purposes. 
If the Street is as accurate in pre- 
dicting the future as it was last 
spring, promise of good production 
and sales of motor vehicles in the 
coming months will be realized. 


Economists of the Street appear 
to feel generally that 1939 will bea 
year for the automotive industry 
better than 1938 by a substantial 
margin, short of 1937, also by a 
good margin, but perhaps about on 
a par with 1936, which was a peri- 
od of rising industrial activity. 

Fedders Manufacturing was an- 
other company to resume dividends 
this month. This company declared 
10 cents a share, payable Jan. 10 
to stock of record Dec. 22, the 


Price Averages 


Last This Year 

Week Week Change Ago 

24 motors 33.74 33.82 +0.08 20.12 
10 car-truck firms 33.49 33.54 +-0.05 21.29 
10 parts-acces. 27.66 27.97 4-031 18.41 
4 tire-rubbers 29.36 29.76 4-040 17.22 








Hupp Files SEC 
Statement; Davis 
Estimates Capital 


(Continued from Page 1) 


& Co., Cedar Rapids, Ia.; Demp- 
sey-Detmer & Co. and Enyart Van 
Camp & Co., Inc., Chicago; Crow- 
ell Weedon & Co., Los Angeles. 
and Frederic Collins, Inc., Detroit. 

Davis pointed out that it was 
not necessary to increase the 
authorized shares. Approximately 
96,000 shares are free in the treas- 
ury and over 200,000 of the approx- 
imately 254,000 outstanding war- 
rants have already been surren- 
dered by the company’s underwrit- 
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The News of Automotive Advertising 


By Pete Wembhoffi 


signs, station banners, gasoline 
pump bags, green novelty feathers, 
truck pennants and product fold- 
ers. 














Fite 

Buick will sponsor broadcast of 
the Joe Louis-John Lewis heavy- 
weight fight scheduled for Jan. 25 


in Madison Square Garden, New| (ppaqge 
York. ite’s 
Will be the sixth consecutive sicker “Mr. ies tee 


major heavyweight event put on 
the air by this manufacturer, 
which broadcast the two bouts be- 
tween Louis and Schmeling and 
the champion’s contests with Max 
Baer, Tommy Farr and Jim Brad- 
dock. 

Top flight sports announcers 
will describe the fight over the red 
and blue NBC networks, using the 
facilities of 157 stations. Selection 
of announcers has yet to be made, 
according to W. F. Hufstader, 
Buick general sales manager. The 


Town,” will be held Jan. 3-4 in 
Edgewater Beach Hotel, Chi- 
cago, while Alemite distributors 
will hold annual powwow. 
Glamorizing the American 
grease gun, new film dramatizes 
to dealers the advantages of 
modernization, through use of 
Alemite equipment, etc. 


Chatter 

Herbert J. Donohoe, ex-adman- 
ager of Stage, joins New Yorker 
to aid Donald Lawder, automo- 





companies established their lows 





last Buick broadcast, covering the 





first payment since Dec. 20, 1937, 
when 35 cents was paid. Bower 
Roller Bearing declared 50 cents, 
payable Mar. 25, 1939, to stock of 
record Mar. 10. Bower paid a 
similar dividend on Dec. 10, last. 
Firestone Tire & Rubber declared 
25 cents a share, payable Jan. 20 
to stock of record Jan. 5, a similar 
payment having been made on Oct. 
20, last. 


A preview of year-end state- 
ments by executives of the auto- 
motive industry, now marking their 
appearance in the press all over 
the country, reveals a spirit of 
conservative optimism. There is 
general assurance that the coming 
year will be a better one for busi- 
ness than 1938, although profit 
margins may be narrower than in 
previous periods of rising activity. 

One feature of year-end state- 
ments is an apparent realization 
by many business men that indus- 
try is in a period of readjustment 
to conditions new to the American 
scene. They welcome, however, the 
opportunity now afforded them to 
go ahead with these adjustments 
in a period of rising demand for 
their goods. It is the contention 
of some that the next few years 
will answer the question: Can 
American business operate profit- 
ably under new restraints put upon 
it by enlarged government partici- 
pation, and even competition ? 


of the year and started the climb 
which appears still to be under 
way. Also at about the same time, 
average prices for industrial stocks 
as a whole made their 1938 lows 
on the New York Stock Exchange 
and began an upward movement 
that made its first real headway 
late in June. 

Although automotive stocks are 


Tire Shipments 
Reach 15-Month 
Peak During Nov. 





NEW YORK.—According to the 
Rubber Manufacturers Assn., Inc., 
shipments of pneumatic casings 
during November are estimated at 
4,442,296 units, the largest num- 
ber shipped during any month 
since August, 1937, and repre- 
senting an increase of 7.2 percent 
over shipments made in October, 
and 17.6 percent over shipments 
for November, 1937. 

Shipments to automobile manu- 
facturers were considerably larger 
than for any other month this 
year, and again contributed sub- 
stantially to the increased sales 
volume during November. In- 
dustry sources indicate that, while 
November replacement sales ex- 
perienced a seasonal decline. 


TRAILER TOWN TOPICS 


NEW PUBLICATION 
FOR 30,000 TRAILERITES 
EAST OF THE MISSISSIPPI 
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Trailer Town Topics is a lively pub- 
lication devoted to the interests of 
trailer travel with special emphasis 
on trailer travel to the New York 
World’s Fair. 


As official organ for the world’s 
largest trailer camp—the only of- 
ficial trailer haven for the World’s 


Fair—TRAILER TOWN TOPICS will 
blanket all trailer owners east of the 
Mississippi. It will, beginning in May 


serve as a weekly newspaper of the 
camp—which will be one of the larg- 
est aggregations of trailers ever to 
be assembled in one place. 


Exceptionally low advertising rates 
make TRAILER TOWN TOPICS a 
natural advertising buy for automo- 
biles, trailers, auto accessories, gaso- 
line, oil, tires, batteries, camping 
equipment, World’s Fair exhibitors, 
etc. 


To Be Published Monthly Until May 1939 and Weekly Thereafter 
Write for Copy of Publication and Advertising Rates 


Trailer Town Topics 


122 E. 42nd St., N. Y. 





ers. A special stockholders’ meet- 
ing is being called at once to ap- 
prove a $900,000 loan already 
authorized by the R.F.C. On the 
conclusion of its present financing, 
the corporation will have outstand- 
ing a $900,000 first mortgage loan 
to the R.F.C. and approximately 
2,000,000 shares of common stock. 

Davis also stated that the com- 
pany has plans to sell all of its 
property not needed and it is ex- 
pected that several hundred thou- 
sand dollars additional working 
capital will be obtained from this 
source. It is estimated that the 
corporation will, on completion of 
this financing and sale of property. 
have available between $1,500,000 
and $2,000,000 working capital in 
addition to inventories, with which 
to push the production of its new 
Skylark, for which Hupp dealers 
are said to have large banks of 
orders on hand. 

Davis said that it is hoped to 
start production on the new Sky- 
lark model next month and to have 
the cars on display in the hands 
of its dealers in principal cities 
early in February. An aggressive 
campaign to close dealer points 
will be started immediately after 
the first of the year, he added. 
Production on the senior models— 
the big Six and the Hupmobile 
Eight—is being increased to take 
care of growing volume of orders. 
These cars have been in production 
since early November. 





Demand Still Active, 


But Steel Rate Drops 
YOUNGSTOWN, O.—Steel de- 
mand continues active among 
several important consuming in- 
dustries, but the holiday and in- 
ventory periods are having a de- 
pressing effect on ingot produc- 
tion. 

The national operating rate de- 
creased six points to 52 percent 
last week. Output also will be re- 
tarded this week, with January 
marked for recovery both in new 
business and production. 


Porter Leaves Timken 


After Over 27 Years 


DETROIT.—Harry J. Porter has 
resigned as vice-president of the 
Timken Roller Bearing Co. after 
over 27 years of active service. 
Although relieved of active and 
routine duties he has been re- 
tained by Timken in a consulting 
capacity. 

Porter was formerly American 
representative for a foreign manu- 
facturer of bearings and mag- 
netos. He came to the Timken 
company in 1910. 


Bonus Is Given 

MONTREAL. — All hourly workers 
employed by Goodyear Tire and Rub- 
ber Co. of Canada, who have lost pay 
as a result of legal holidays in the 
past year, are receiving the regular 
scale of pay for the days missed as a 
Christmas bonus. This means an extra 
seven days pay for the workers. 
Shareholders were paid a bonus of $5 
a share on Dec. 29. 


To feel the pulse of the industry, con- 
sistent reading of Automotive News is 
a necessity. 






































Louis-Schmeling fight, 
tailed by Clem McCarthy. 


Color 


stars and their cars, 
started early in 
De Soto 
agency). 
Four-color plates were made 
from a new type of color film, 
developed by Eastman Kodak, 
and it’s believed the new series 
will lift visibility and reader- 
ship ratings considerably. 
Initial ad, according to Ad- 
manager Karl H. Bronson, 


month will appear in Time, 


Satevepost and Colliers. 


Bally 


Indiana in a one-time advertise- 
ment in 1,553 daily and weekly 
newspapers in Illinois, Indiana, 
Iowa, Kansas, Michigan, Minne- 
sota, Missouri, South Dakota and 
Wisconsin, according to Wesley I. 
Nunn, admanager. Ads also to ap- 
pear in 193 other daily and week- 
ly papers in Colorado, Montana, 
North Dakota and Wyoming when 
distribution is completed there. 
Other advertising includes curb 





| Coming Events | 


JANUARY 

2- 7—Grand Rapids, Mich., Automo- 
bile Show. 

9-13—Detroit, SAE Annual Meeting. 

a ema N. Y. 


ow. 
9-15—Seattle, Automobile Show. 
11-22—Brussels, Belgium. Automobile 


salon. 
a eee. Southwest Automotive 


ow. 
FEBRUARY 
11-18—Jersey City, N. J. Annual Hud- 
son County Automobile Show. 
23-26—San Francisco. Automotive 
Maintenance Show. 
17-Mar. 5—Berlin. Automobile Show. 


MARCH 
7-10—San Francisco. American Road 
Builders Assn., convention, show. 
6-10—Columbus, O. American Society 
for Testing Materials Meeting. 
21-24—Pittsburgh. Automotive Main- 
tenance Industries Show. 
APRIL 
1- 8—Belgrade, Yugoslavia. Automo- 
bile salon. 
3- 5—New York. Metropolitan Auto- 
motive Maintenance Show. 
13-14—Cleveland. American Petroleum 
Assn. semi-annual meeting. 
17-19—San Francisco. National Auto- 
mobile Dealers Assn. annual meet- 
ing. 


MAY 
22-June 8—World Automotive Engineers 
Congress (SAE)—New York, May 
22-26; Indianapolis, May 30; De- 
troit, May 3l-June 2; San Fran- 
cisco, June 6-8. 


JUNE 
5- 6—Buck Hill Falls, Pa. Pennsyl- 
vania Automotive Assn. Meeting. 
OCTOBER 


12-21—London. International automo- 


bile show. 
25-Nov.11— Milan, Italy. Automobile 
salon. 
NOVEMBER 


2-11—London. Commercial car show 
10-18—Glasgow. Automobile show. , 







was de- 


_New series of four-color ads, 
using a new type of natural color 
photography to portray Hollywood 
will be 
January by 
(J. Stirling Getchell 





will 
show Myrna Loy and her new 
De Soto at her Hidden Valley 
estate, and will appear in Jan. 9 
issue of Life. Similar ads during 


New Stanolind gasoline is being 
announced by Standard Oil Co. of 


Automobile 


tive manager, in handling motor 
car accounts ... Van Auken- 
Ragland, Inc., Chicago, to handle 
direct mail and publicity for Ro- 
tary Lift Co. ...F. E. Zorniger, 
ex-asst. admanager in Chevrolet's 
central office, named asst. man- 
ager in charge of new car opera- 
tions for Flint region ... Terry 
E. Walsh, formerly with Ruth- 
rauff & Ryan, joins _ publicity 
dept. at Willys-Overland ae 
Hartford Times is conducting a 
snow-removal drive, aimed at 
getting snow piled on private 
property instead of on streets . 
Joe Scolaro, of Osborn, Scolaro & 
Meeker, elected prez of Old News- 
boys’ Goodfellow Fund, Detroit. 
... Happy New Year! 


New Firestone 
X-Ray Detects 
Tire Dangers 





CHICAGO. —An X-ray device 
for detecting glass, nails or other 
foreign substances that may be 
lodged in tires has just been 
brought out by the Firestone Tire 
& Rubber Co., and received its 
first public demonstration before a 
group of Chicago safety experts in 
the Firestone station at 71st St. 
and Constance Ave. 

J. D. Sharkey, district manager 
for the tire manufacturer, was in 
charge of the demonstration made 
in the presence of Deputy Vehicle 
Commissioner Edward Gorman; 
George Fleming, of the Keep Chi- 
cago Safe Committee; Russell 
Harrison, of the National Safety 
Council; Harry Castor, of the 
Chicago Motor club, and James C. 
Gilruth, of the Illinois Automo- 
bile club. 


The new X-ray machine costs 
$150, and present plans call for 
restricting its use to Firestone 
stations. Up to now, only the Chi- 
cago stations have been supplied 
with the device and are making 
free tests for motorists. 

The tests are made without re- 
moving tires from the wheels and 
reveal nails, broken cords, glass 
and bruises clearly, without the 
necessity of taking X-ray pictures. 





to ST. LOUIS 


Welcome to friendly service .-+ 
fine food and drink, served in 
the hospitable atmosphere of 





aulatr 


nd 
DOWNTOWN AT YOUR DOORSTEP 
Over 50% of all rooms $3.50 or 


less, single; $5.00 or less, err) dis 





lit. 


Sie 








Sparks 
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Chris 
Sinsabaugh 


and recognized as the industry’s 
most prominent publicity director; 
W. M. Purves, general sales man- 
ager of Dodge; William L. Day, a 
former president of General Mo- 
tors Truck; D. M. Averill, former 
Nash executive; Fay Faurote of 


Record Entry 


15 


List Awaits 
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A feature story, spotlighting the suc- 
cessful operations of an outstanding 
truck dealer, appears in every issue of 
the truck section of Automotive News. 
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Independence Wins 


for Studebaker and 
Studebaker Dealers 


RONT page news in AUTOMOTIVE NEWS, as well as in automo- 
tive circles EVERYWHERE, is recent Studebaker PROGRESS. 


Now in the “TOP TEN” in REGISTRATIONS, Studebaker is record- 
ing one of the MOST SPECTACULAR INCREASES in PUBLIC POPU- 
LARITY ever achieved in a FEW MONTHS by a NEW MODEL CAR! 


The OUTSTANDING COMPETITIVE SUPERIORITY of the 1939 
Studebaker models is the PRIMARY REASON for Studebaker’s remark- 
able SALES GAINS. 


But the UNDERLYING REASON is Studebaker’s UNIQUE INDE- 
PENDENCE. 


That INDEPENDENCE has enabled Studebaker to put DE LUXE 
MODEL CARS on the market for 1939 at low STANDARD-MODEL 
prices. 


That INDEPENDENCE has allowed Studebaker to INTRODUCE 
INNOVATIONS in these cars not yet available in OTHER cars—inno- 
vations such as Studebaker’s REVOLUTIONARY and EXCLUSIVE 
CLIMATIZER which will give Studebaker dealers an EDGE in MAKING 
COLD WEATHER SALES! 


That INDEPENDENCE has made it possible for Studebaker to offer 
DISTRIBUTORS AND DEALERS the FAIREST, PROFIT CONTRACT 
ever written by ANY automobile manufacturer. 


If you are INDEPENDENT-MINDED yourself, if you are capable of 
RUNNING YOUR OWN BUSINESS successfully without intrusive fac- 


tory direction or interference, Studebaker wants to talk to you about 
the IMMEDIATE FUTURE in passenger car and truck sales. 

Dealers, throughout America call Studebaker “ AMERICA’S FRIEND- 
LIEST FACTORY.” Let me tell you why YOUR independence joined 
with STUDEBAKER’S independence should make a WINNING COMBI- 
NATION. Write me, or if you prefer, mail the coupon today. 


hid, Vifran PRESIDENT 


THE STUDEBAKER CORPORATION 
MAIL THIS COUPON TO ME... TODAY 


PAUL G. HOFFMAN, President 
The Studebaker Corporation, South Bend, Indiana 


Without obligation I am interested in learning more about the profit for me in 
Studebaker’s independence. 


STUDEBAKER 


AMERICA’S FRIENDLIEST FACTORY 





Qo © ha aay __ 





out 


ND- 
ned 
{BI- 














I" 
t 
hav 
ter 
ear] 
plu 
I ca 
nat! 
by 
pla 


resi 


wh 
nin; 
whi 


tha’ 
cat 
mot 
fere 


aro’ 
lool 
wes 
refe 
sort 
rest 


Wer 
car 
tom 
ter] 
Vl 

mel 
fiel 
hos 


get 
ahe 


